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In a completely impartial, widest possible 
survey by an independent source, you L-P Gas 
Dealers and Distributors preferred Hackney 
Cylinders more than 3 to 1 over the next most 
popular cylinder... more than 2 to 1 over all 
other cylinders combined! 

Why? Because every Hackney Cylinder— 
small or large—gives you the advantages you 
want—cost-saving light weight, smart, attrac- 
tive appearance, advanced construction 
features. The entire Hackney line—from five- 
pound industrial type cylinders to 420 pound 
giants—is engineered to your requirements. 


Drmoaa PC-420A—big boy of the tions, demonstration purposes, small 
oad line. Permanent collar; it is domestic installations, trailers, cot- 


9” ILD. x 48%” high (excluding Dice 


height of collar), can be charged with 
Dive Ibs. Propane or 500 Ibs. Butane. Model CC-20A—A 20-pound capacity 


Model RH-300A—removable hood; cylinder for small domestic installa- 
like other removable hoods or perma- tions, cottages, etc. | 2 
nent collar types, it is used for Twenty-pound cylinders are 12 

permanent installations. 24” I.D. by I.D. x 14” high (excluding height of 
51” high (excluding height of hood). Ditea or cap. ) 


Openings located in heads to suit. 
Can be charged with 300 lbs. Propane Model RC-100A—Most popular 


cylinder in the industry today. 1414” 


or 357 lbs. Butane. 44%’ high Pace ait 4 

” 2 t 
Model RC-20A—this 20-pound capa- -F chai ae foo b women ‘with 100 
city cylinder is employed for tem- lbs. Propane or 119'2 lbs. Butane. 


Porary installation, special applica- 
Model RC-40—12%”, I.D. by 34” 


tions, demonstrations, etc. 
Dmoae PC-20A—another 20-pound high (with cap). Can be charged with 


cylinder; used for industrial applica- 40 lbs. Propane or 48 lbs. Butane. 


Write for full details on Hackney L-P Gas Cylinders 


‘'RESSED STEEL TANK COMPANY 


i Manufacturers of Hackney Products er] 
EMBED Main office and plant: 1487 S. 66th Sfreet, Milwaukee 14, Wis. 


, 
1399 Vanderbilt Concourse Bldg., New York 17, New York ’ 
227 Hanna Blidg., Cleveland 15, Ohio Hackney 
7 4 





936 W. Peachtree St., N.W., Room 112, Atlanta 3, Georgia mrt 3 
208 S. LaSalle Street, Room 790, Chicago 4, Illinois ‘. 
552 Roosevelt Bldg., Los Angeles 14, California : 
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\OCKWELL-EMCO 


SIMPLE eee 
SAFE... 
STRONG eee 


Made with lightweight, durable 
aluminum alloy pressure casting. 


THE BEST INVESTMENT YOU CAN MAK' 


With Rockwell-Emco No. 00 meters you’ 
really in the gas business. Most LP-gas cx 
tomers are already conditioned and sold « 
meter accuracy. Metered service is also 
strong selling point for new customers. 


With a metered system you can make ma: 
Operating economies. You can pipe sever § 
adjoining services from a single tank. You c: 
read your meters periodically, bill monthly, { 
LOWEST COST tanks at your convenience, not the customer: 


MAINTENANCE ; 
Ales 4 teated ah tates When you buy meters get the best—g 


your Rockwell-Emeo Rockwell-Emco No. 00's. They're especial 
quater ene he tenewed designed for your LP-gas services. Made at 
by exchanging worn guaranteed by a company with over 60 yea 
measuring units for new : experience in meter manufacture. Write fi 
or rebuilt ones. All in- ff complete details and prices. 

ternal parts lift from the : 

meter body as a unit. 


Only a screw driver is , 
heiadiedh 4h side di Pittsburgh Equitable Meter Division 


switch. ROCKWELL MANUFACTURING COMPANY 


Pittsburgh 8, Pa 
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LETTERS 


@ BUTANE-PROPANE News welcomes letters 
from our readers, but it must be understood 
that this magazine does not necessarily con- 
cur in opinions expressed by them.—Editor. 


Gentlemen: 

We have had a considerable amount 
of inquiry asking if the 14c Federal 
tax is effective on butane or propane 
sold for use as a motor fuel. 

Will you kindly give us your opin- 
ion on this matter? 

C.D.B. 
North Dakota 


If the liquefied petroleum gas is used on 
the public highways, the Federal tax applies. 
If the gas is used in tractors or off-the- 
road farm equipment, the tax does not apply. 

When fuel is used for strictly farm opera- 
tions as outlined in the above paragraph, 
the refund on the tax is obtained through 
the producer of the gas, not the dealer.—Ed. 


2 
Gentlemen: 

Please tell me how many gallons 
of propane equals 100 pounds of gas. 


New York 


If you will turn to Page 22 of the Third 
Edition of our Handbook Butane-Propane 
Gases, you will find a table that will solve 
many of your problems. 

There it shows that cubic feet of vapor in 
given quantities of liquid at atmospheric 
pressure and a temperature of 60°F are as 
shown in the accompanying table. 

Propane Butane 


PMS tier entwrneseskawegs 36.45 31.79 
Pa, 6s a4 coe Reerenteaeepes es 8.62 6.54 
Weight of liquid at 60°F 
in pounds per gal.........-- 4.23 4.86 
* 
Gentlemen: 


We wish to install an LP-Gas dis- 
pensing unit in a large truck terminal. 
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The local fire chief is dubious about 
the installation. He would like some 
information on how they are _ in- 
stalled in California. 

Can you send us any information 
you have on this subject? This is 
new for us here in New Mexico and 
we want to install it correctly. 


D.M. 
New Mexico 


It isn’t considered good practice to make 
such an installation in a closed building. It 
would be all right under a shed where the 
sides were open. 

As a rule in California, LP-Gas dispensing 
units are located on truck runways or, if a 
part of public filling stations, on the same 
island with . gasoline dispensing units—but 
always in the open. When so installed, they 
are fully as safe as gasoline units. 

It is the practice to have such units di- 
rectly connected to nearby bulk tanks and the 
flow of fuel can be operated by remote con- 
trol so that no extra pump is needed. There 
are innumerable such installations throughout 
the country, especially in California, Arizona, 
and the Southwest and Middle West.—Ed. 


* 
Gentlemen: 

We have been asked several times 
if galvanized pipe is suitable for use 
on LP-Gas lines. 

We know that it is not a good prac- 
tice to use galvanized pipe on nat- 
ural gas piping because of the sul- 
phur content in most natural gas. 
Is this the case with LP-Gas, ie., bu- 
tane and/or propane. It has been our 
understanding that these gases are 
sulphur-free. 

J.E. 
Colorado 
The proposed American Standard for In- 


stallation of Gas Piping and Gas Appliances 
in Buildings (formerly AGA Requirements 
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and Recommended Practices for House Piping 
and Appliance Installation) lists wrought iron 
(either black or galvanized), brass, or other 
approved nonferrous tubing as _ acceptable 
materials for gas piping in houses. 

All iron or steel pipe shall comply with 
the requirements of ASTM specifications 
A-120-44. Copper tubing may be either Grade 
“K” or Grade “L.’’—Ed 


© 
Gentlemen: 


We have a problem. We want to 
heat a chicken house 36 ft. x 100 ft., 
5 ft. high on outside. Gabled to 8 ft. 
in center. 


The building will be concrete block 
or tile walls. Insulating board on ceil- 
ing; 20 windows 42 ft. x 25 ft; 2 
large doors, one at each end, 6 ft. x 
10° it. 

The man wants to raise broilers 
from day-old to broiling size. The 
temperature will be 80° to 90°. He 
wants to do it with space heaters. 
Does a chicken house require forced 
air circulation or will just plain 
space heaters without fans do the 
work? 

Please advise the best way to do 
this job and number of units to do it. 


V.L.P. 
Indiana 


We have assumed that the building to which 
you refer has a concrete floor laid over dry 
cinders or other material to prevent moisture 
penetration and reduce heat loss. Also, we 
have based our heat loss calculation on oiut- 
side temperatures dropping to —10°F. 

Based on the above, and the information 
included in your letter, the estimated heat 
loss is about 180,000 Btu per hour. 

We would recommend that the heaters in- 
stalled have a total heat output rating of at 
least 200,000 Btu per hour. Due to the size 
and low ceiling of this building, it would 
appear advisable to provide a minimum of 
four units, each with its own thermostatic 
control. We believe that forced air, vented 
heaters would be preferable in this low, wide 
building. 

Has your client considered the use of 
brooders for the chicks during the first days 
of their growth? A large saving in fuel 
would be effected since the temperature under 
the brooder hoods could be held at 80 or 90° 
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In the July issue of BUTANE-PROPANE 
News inquiry was made regarding the 
suitability of using gas heaters in green 
houses growing orchids. 

Our reply stated that it was appropriate 
to use heaters but that they should be 
unvented because the products of com- 
bustion from the use of gas are usually 
beneficial to plant life. However, one of 
our readers tells us that while this is true 
in general, it may not apply to orchids. 
Experiments so far undertaken in a West- 
ern university would indicate that it may 
be better to use vented heaters for 
orchids. When these experiments are com- 
pleted, BUTANE-PROPANE News will print 
the results of them. 

We also have an emphatic statement 
from K. W. Hanson, of Leesburg, Fla., to 
the effect that unvented heaters will cause 
orchid blooms to fall off quickly and that 
only vented heaters are suitable for or- 
chids.— Ed. 











while the main portion of the building was 
kept at 60 or 70°.—Ed. 


Gentlemen: 


We are experiencing some diffi- 
culty with a 30-gal. propane hot wa- 
ter heater in that the flame at times 
burns back in the orifice, and we have 
done everything possible to correct 
this. In fact we installed another 
new water heater, but had the same 
trouble. This heater is connected to 
a 500-gal. tank, and a 150,000 Btu 
propane furnace is also connected to 
the same tank. We have changed 
regulators, too, and have the correct 
pressure of 11 inches and the air 
mixture is right. 

We then hooked up a 100-lb. cyl- 
inder to this hot water heater and 
used it in this manner for several 
weeks, and it operated satisfactorily 
and the flame did not burn back into 
the orifice. 

We have sold a large number of 
the gas hot water heaters, and never 
have we experienced any difficulty 
such as encountered in this case. Can 
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you give us any information which 
would help us to adjust this, or cor- 
rect the trouble we are having? 


ALO: 
North Dakota 


Since the water heater does operate satis- 
factorily on the 100-lb cylinder, the trouble 
you are encountering apparently is not the 
fault of the water heater burner. 

We are inclined to believe the trouble is 
some place in the regulator or the piping 
between the 500-gal. tank and the water 
heater and floor furnace. A sudden pressure 
drop at the water heater burner would cause 
it to “flash back’? and burn at the orifice. 

You state that the gas pressure is correct 
(11 in. water), but have you checked it at the 
water heater with a “U’ gauge when the 
water heater or floor furnace is operating, 
and particularly when one or both of them 
starts to burn? 

Possible causes of low pressures to these 
appliances are: 

1. Long supply line which is too small to 
obtain immediate response from regulator. 
Supply line should be of adequate size to 
supply entire appliance requirements with not 
more than .5 in. water pressure drop. (See 
March, 1950, issue, BUTANE-PROPANE News, 
Page 438, for sizing lines.) 

2. A peculiarity in the position of the tee 
connection serving the water heater may cause 
the pressure to momentarily drop in the line 
to the water heater when the floor furnace 
starts pulling fuel. 

3. An obstruction such as dirt or a crimp 
in the tubing.—-Ed. 

e 
Gentlemen: 

We have an inquiry from a heat- 
ing contractor as to the approximate 
Btu’s that could be vaporized from 
two 1000-gallon tanks that were man- 
ifolded together. 

He has a job that requires 3,622,- 
000 Btu’s per hour for periods of 18 
hours each. This is for heating water 
for a swimming pool and the only 
time that the boilers would be used 
would be for a period of 18 hours 
every 10 days. The minimum tem- 
perature that these units would be 
operated at would be 45° above zero. 

If two 1000-gallon tanks would 
not vaporize without outside help, 
would a 380- or 50-gallon capacity 
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vaporizer have sufficient capacity to 
do the job on these tanks? We would 
also like to know what would be the 
minimum size pipe that could be 
used in introducing the supply to the 
boilers at, say, 50 feet distance. This 
system will supply 4 vertical tube 
boilers, each having an input of 
approximately 1,000,000 Btu’s. 


R.O.Y. 
Montana 


We would recommend the use of a vapor- 
izer with sufficient capacity to vaporize at 
least 40 gallons of propane per hour at tank 
pressure. Even with the tanks full at the 
beginning of a water heating period, we 
believe the heat recovery of the 1000-gallon 
tanks would be too slow to adequately main- 
tain reasonable temperature and pressure in 
the 1000-gallon tanks. 

The vaporized gas line should be at least 
2-in. standard pipe and for a 50-ft. run, 2%4- 
in. would be preferred. 

If two stage regulation is used, say to 10- 
lb. pressure at the vaporizer and then to low 
pressure at the boilers, 114-in. standard weight 
pipe could be used. Care should be used in 
adequately sizing the regulator or regulators 
at the boilers so they will deliver the re- 
quired volume of fuel at the proper pressure. 
—Ed. 

. 


Gentlemen: 


Recently we have had occasion to 
question the use of acid core solder 
in the installation of butane-propane 
systems where copper sweat fittings 
are employed. Please give us your 
views on this subject. 

W.A.D. 
Alabama 


Acid core solder is sometimes used on low 
pressure lines but not for high pressure 
systems. Most companies use either SAE 
flare fittings or silver solder. 

We suggest you turn to Paragraph C, Page 
8, of the March 1949 revision of Pamphlet 
58. There you will find “Pipe joints may be 
screwed, flanged, welded, brazed or soldered 
with the solder having a melting point of 
over 1000°F.” 

As acid core solder has a melting point of 
approximately 400°F, it will be seen that it 
it is not suitable in the usual installations. 
—Ed. 
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hn annual report of the U.S. Bu- 
reau of Mines covering marketed 
production of liquefied petroleum gas 
for 1949 parallels closely the estimate 
made in January by K. W. Rugh and 
E. O. Mattocks, of Phillips Petroleum 
Co. (See February, 1950, issue of 
BUTANE-PROPANE News.) The volume 
of expansion did not follow previous 
post-war years. Neither can it be ex- 
pected that the industry could con- 
tinue the phenomenal advance that 
has marked its growth since 1938 of 
approximately doubling itself every 
four years. 

The 10% increase in the domestic 
load, however, is a very healthy sign. 
It is reasonable to expect a similar 
expansion regularly in the future. 
And that is good business. 

With the development of the house 
heating load, a certainty of the imme- 
diate future, this figure easily may 
be greater. And the overall demand 
will be noticeably stepped up by the 
increasing utilization of fuel for trac- 
tors, buses, and trucks. 

Tractor use is spreading with amaz- 
ing rapidity and the abundance of 
currently available fuel has ‘caused 
mass transportation systems to start 
a trend toward conversions or new 
LP-Gas units that can absorb mil- 
lions of gallons annually. 

Drying operations for farm prod- 
ucts is a third, great, unexplored field 
that is destined to have its influence 
on volume. One can feel nothing but 
optimism for the future of the lique- 
fied petroleum gas industry, bar 
the possible complications that r 
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COMMENT 


would bring again. But the present 
manufacturing facilities of refineries 
and natural gasoline plants, so great- 
ly augmented over War II days, 
should in large measure avoid the 
shortages of 1943-1946. 

7 


The National Butane-Propane Assn. 
is trying an interesting experiment. 
Abandoning the annual, national con- 
vention that has prevailed since the 
inception of the organization, the 
NBPA will hereafter take regional 
conventions to various districts. The 
first is scheduled for Cleveland Sept. 
18-19. 

The idea is to save time and travel- 
ing expenses to members who here- 
tofore had to journey long distances 
to the annual meeting. By spotting 
three district meetings at strategic 
points over the nation, more operators 
will be able to attend conveniently, 
and hence greater good will attach to 
membership. 

It should also build increased mem- 
bership and enable association officers 
to more accurately familiarize them- 
selves with the problems of the in- 
dustry in various localities. 


Should the excise tax be removed 
on gas appliances by an act of Con- 
gress, it is expected that refunds will 
operate retroactively to warehouse 
stocks upon which the tax had been 
paid prior to the date of the termina- 
tion of the present tax. 


By Ed. 
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ADAM GRANT BUILDING 
114 SANSOME STREET 7 / 
_ SAN FRANCISCO 4 } Ve VUE Moved: 


CALIFORNIA 


... to larger quarters on the 
seventh floor of the Adam 
Grant Building, convenient- 


ly located in San Francisco. 


CALOR GAS 
COMPANY 


... the West’s leading inde- 
pendent marketer of liquefied 
petroleum gases. You will 
never find a more depend- 
able supply nor more com- 
plete service... become ac- 
quainted and you, too, will 


be pleased. 





Se WuiG Westem America 
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By ED TITUS 


INCE our suggestion last March that you obtain a copy 

of the Housing Act of 1949, there have been important 
developments in the gas vs. electric battle over who is 
going to serve the greater number of public and semi- 
public housing projects. 

For one thing, the Public Housing Administration in 
Washington has issued its Bulletin LR-11, entitled “Selec- 
tion of Utilities for P.H.A. Low Rent Housing.” This con- 
tains the expected federal formula we referred to in March. 

C. George Segeler, Engineer of Utilization of the Ameri- 
can Gas Association, has made an analysis of this bulletin 
vital to sellers of gas anywhere, within the mains, or be- 
yond them. 

Mr. Segeler sums it up this way: 

“The impact of the d‘fference in our figures and those 
used by P.H.A. is terrific, because their figures yield a 
lower estimate of electric operating cost than we believe 
to be possible in practice.” 

e 

Mr. Segeler, who is necessarily conservative in his state- 
ments, is indicating that the government, using funds pro- 
vided by taxpayers (including LP-Gas men) has put out 
a guiding bulletin which, in its prejudice in favor of elec- 
tricity is plenty cockeyed. Many of those controlling hous- 
ing projects will take their cue from this bulletin. 

As if the government wasn’t doing enough for electricity 
with the REA end TVA! 

They add insult to injury with a public bulletin slanted 
the electric way, and slanted that way very subtly so that 
it takes an expert to ferret out the mischief. 

Constructive side is that gas people have succeeded in 
getting some modifications of policies mirrored in this 
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Bulletin. We’re told that figures on maintenance costs have 
been revised to become more in accordance with facts and 
therefore more favorable to gas. But a lot more amend- 
or to this bulletin are needed to bring it into line with 
the facts. 


What can the individual gas man do about the above 
situation? 

Segeler had some answers to this in a recent speech 
which, although directed to utility gas people, applies 
equally to those beyond the mains. 

“Federally aided housing projects,’ he predicted, “will 
spring up in practically every community served by every- 
one in this room and many more . 

“Tf we do not like what Uncle Sam has to offer, now is 
the time to educate our local housing authorities by plac- 
ing before them plenty of data: unbiased, comprehensive, 
accurate and local. If you do not have such data now, it 
will have to be developed from sources within your own 
territory or from nearby places.” 

Also, he said, “you can pre-compute the probable project 
expenses. If you have sufficiently attractive gas rates or 
can make them available to such projects, you can be rea- 
sonably sure of securing such business as you desire under 
those terms.” 

In other words, advantages of gas are so great that even 
with the dice loaded against the gas man via an unfair 
government bulletin, gas still can win out. But let’s get 
the dice unloaded through getting the federal formula 
changed some more! 

« 

Consumers who’ve had some experience with electric 
water heaters, and have learned the extent to which they 
do, and the extent to which they do not, measure up to the 
claims of some over-enthusiastic salesmen may be good 
prospects for the LP-Gas operator. 

It’s possible sometimes to go in and show them the ad- 
vantage of just taking the electric water heater out and 
putting in a satisfactory and economical gas water heater. 

We know people who’re doing this successfully. We didn’t 
venture to ask what’s done with the electric water heaters 
traded in. That’s the $64 question. But think it over. 


Tahiti,in the South Pacific,is getting interested in LP-Gas. 
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Domestic Sales Gain 
All Over The World 


HE record years of 1945 through 

1948 failed to repeat in 1949, 
when sales of 2,836,599,000 gals. 
were only about 4% over the 1948 
total of 2,736,801,000, according to 
a survey made by the Petroleum 
Economics Branch, Bureau of 
Mines, U. S. Department of the 
Interior.* 

The increase of 100 million gal- 
lons in sales of LP-Gas in 1949 
over the 1948 total is less than 
one-fifth of the volume expansion 
in deliveries reported for 1948. 
Nominal gains in market require- 
ments were reported for most 
areas in 1949, except for District 
3, where sales remained at about 
the same level as in the previous 
year, and District 5, where the 
1949 total was 4% below the 1948 
demand. 

Exports of LP-Gas declined in 
1948; however, an upward trend 
was again evident in 1949, as in- 
dicated by statistics released by 
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the Bureau of Census, U. 8S. De- 
partment of Commerce, when over- 
seas shipments were 53,383,000 
gals., a gain of 17% over the 1948 
total of 45,520,000 gals. Canada 
and Mexico received most of the 
exports as in former years. 

Breakdown figures in Tables 1 
and 2 give details. 

The pronounced shift to a great- 
er relative use of propane, evident 
in recent years was again repeated 
in 1949, when sales of 1,403,359,- 
000 gallons were 10% over the 
1948 total of 1,279,744,000 and 
made up about one-half of all de- 
liveries compared with a 47% 
share in 1948. 

Requirements for butane de- 
clined by 5% from 512,615,000 
gallons in 1948 to 488,801,000 in 
1949, and the relative part of the 
market for this gas dropped from 
19% of the total in 1948 to 17% 


* Report prepared by A. T. Coumbe and I. 
F. Avery. 
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in 1949. There was practically no 
change in the volume reported for 
butane - propane mixtures (944,- 
439,000 gallons in 1949 compared 
with 944,442,000 in 1948) while 
the relative proportion for “mix- 
tures” declined from about 35% of 
total sales in 1948 to 33% in 1949. 

Propane reported for domestic 
(household) and commercial use, 
gas manufacturing, chemical raw 
material, internal - combustion-en- 
gine fuel, and miscellaneous uses 
all showed gains in 1949 over 1948, 
while quantities indicated for in- 
dustrial fuel and synthetic rubber 
components were lower. 

More butane was sold for do- 
mestic consumption and miscellane- 
ous uses in 1949 than in 1948; 
however, all other uses showed de- 
‘lines. Gains in sales of butane- 
propane mixtures for domestic fuel 
and chemical raw material in 1949 
were completely offset by lower 
demand for other principal uses. 

Sales of LP-Gas for domestic and 
commercial consumption in 1949 to- 
taled 1,627,550,000 gallons, a gain 


of 154,261,000 gallons over the 1948 
total of 1,473,289,000 gallons. More 
than half (about 52%) of the LP- 
Gas sold for domestic use is pro- 
pane and the 1949 quantity of 854,- 
456,000 gallons was about 12% 
over the 1948 total. 

Butane-propane mixtures are also 
widely used in some areas for do- 
mestic fuel; however, the 1949 
total of 618,495,000 gallons was 
only 4% above the 1948 demand 
and the proportionate share of the 
market dropped from 40% in 1948 
to 38% in 1949. Relatively little 
butane is sold for household fuel 
purposes, but the quantity report- 
ed—-154,499,000 gallons—was about 
37% over 1948 requirements. 

Gas manufacturing plant use for 
enriching and direct distribution 
through mains changed little last 
year—only 1% higher than 1948, 
most of the increased amount being 
propane. 

Industrial consumption actually 
declined from 180,518,000 gals. in 
1948 to 162,197,000 gals. in 1949— 
a 10%, shrinkage. 

Synthetic rubber components 














TABLE 1. SALES OF LIQUEFIED PETROLEUM GASES IN THE UNITED STATES 
(Thousands of Gallons) 
Percent 
Percent Percent Butane- Percent Total change. 
Year Butane of Propane of Propane of LP-Gas Percent from 
Total Total Mixture Total revious 
Year 
1944 273,116 25.8 335,884 31.7 451,156 42.5 1,060,156 100.0 
1945 325,140 25.5 444,581 34.8 507,045 39.7 1,276,766 100.0 20.4 
1946 441,418 25.9 551,250 32.3 711,594 41.8 1,704,262 100.0 33.5 
1947 398,635 18.0 863,686 39.1 947,476 42.9 2,209,797 100.0 29.7 
1948 512,615 18.7 1,279,744 46.8 944,442 34.5 2,736,801 100.0 23.8 
1949 488,801 17.2 =1,403,359 49.5 944,439 33.3 2,836,599 100.0 3.6 
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SALES OF LIQUEFIED PETROLEUM GASES IN 1948 AND 1949 
(Thousands of Gallons) 
Principal Uses and Districts: Total L P-Ces | Percent Changes. Ye 
1948 1949 1949 to 1948 19. 
Domestic and Connercial: 19 
District l------= 246, Bal 282, 246 14.6 19 
rs 2s =o = <6 sf 459,154 527,472 4.9 19 
District 3------- 549,098 570,721 3.9 19 
District he --- === 40,563 49,602 22.3 19 
District 5------ - 178,130 197,509 10.9 19 
Total - -----~- | 1,473,289 | 1,627,550 10.5 18 
Ges Manufacturing: 19 
District 1----- -- 69,583 71,127 2.2 18 
District 2------=- 127,325 127,964 0.5 eC 
District 3------- 7,783 8,285 bob 
District hk - ------ 3,831 2,618 31.7 
District 5------- 29,116 29,216 0.3 ae 
Total -------| 237,638 239, 210 0.7 
Industrial Plant: ) 
eo -| 56,513 49,702 12.1 (no 
District 2------- 92,294 85,62, = 7.0 rece 
District 3 eeueeaeaee 3,392 Vv 9,836 190.0 4 
District h------- 1,033 1,321 27.9 19 
District 5------- » 286 15,514 “43.1 req 
Total ------- 180,518 1/ 162,197 “10.1 I 
° Rubber: 
weet « - - 1,433 128 41.1 che 
District 2-- - 20,580 2,817 6.0 
District 3 - - - 186,719 Unb 352 22.7 ere 
District h-- - <n — ] 
District §------- 16,909 11,554 —31.7 
errr T 225,641 177,850 -21.2 als 
Chemical Plants: 92 
, ye 79966 86,767 8.5 00 
District 2------- 45,491 51,854 14.0 
District 3------- 353,993 Y/ 370,575 eT th: 
District h- ------ = oe 
District 5------- ds 900 35,690 -20.5 1s 
Total -----<-- 524,350 V/ 54s, 886 3.9 thi 
Internal Combustion: 
District 1- ------ 432 1,657 283.6 0 
Distsict 2 =< ~~ << 42,759 38,295 10.4 C 
District 3------- 20, 284 15,372 ~he2 tu 
District h- ----- = 500 12% -74.8 
District 5------- 28,966 22,531 22.2 WI 
Total ------ - 92,941 77,981 -16.1 or 
All Other: ak 
District l------ - 264, 1% =55.6 M 
District 2------- 539 2,590 300.5 
District 3-----+-- 1,601 4, 209 162,1 
District hm - = ---- o oe ; 
District 5------- - - n 
Total ------- 2,424 6,925 185.7 a 
Total All Uses: 
District L------- 454,555 491,753 8.2 
District 2-------| 708,142 855,616 8.6 Dp 
District 3 == -0- === | 1,122,870 1,123,349 ¥ t] 
District he -- ee = = 45,927 53,667 16. ; 
District §5----+--- 325,307 312,014 obel ll 
Total U.S. Sales - - | 2,736,801 2,836,599 36 a 
Exports - - - - = - 20 ‘ 
Grand Total Salee- - | 2,760,321 | 2,609,962 13: ¢ 
; u 
Y Revised. 2/ Less than .05 percent increase. t 
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TABLE 2. TRENDS IN THE SALES OF LP-GAS BY PRINCIPAL USES 
(Thousands of Gallons) 
Synthetic Gas Engine All 
Year Domestic Chemical Rubber Industrial Mfg. Fuel Other Total 
1940 134,018 34,671 69,892 20,285 53,918 672 313,456 
1941 220,722 44,206 98,728 25,255 66,871 7,070 462,852 
1942 299,559 53,038 114,132 31,366 82,456 4,889 585,440 
1943 339,380 55,356 = 149,429 37,519 87,834 5,715 675,233 
1944 445,617 151,985 162,085 162,018 45,879 92,495 77 1,060,156 
1945 533,262 224,291 208,787 163,121 53,849 93,340 116 1,276,766 
1946 758,466 311,499 293,892 159,115 86,660 94,592 38 1,704,262 
1947 1,150,538 414,267 201,535 173,601 169,332 99,786 738 2,209,797 
1948 1,478,289 524,350** 225,641 180,518** 237,638 92,941 2,424 2,736,801 
1949 1,627,550 544,886 177,850 162,197 239,210 77,981 6,925 2,836,599 
*Included in All Other. 
**Revised 








(not usually included in reports of 
recent years) dropped sharply in 
1949 to a total of 21% below 1948 
requirements. 

Liquefied petroleum gas sold to 
chemical plants showed a 4% in- 
crease in 1949. 

Internal combustion engine use 
also fell off considerably — from 
92,000,000 gals. in 1948 to 77,981,- 
000 gals. in 1949. It is believed 
that at least part of the shrinkage 
is due to “over reporting” under 
this particular item in 1948. 

Export shipments to foreign 
countries, which declined in 1948, 
turned upwards again in 1949 
when a total of 53,383,000 gals., 
or 17% above 1948, was shipped 
abroad, mostly to Canada and 
Mexico. 

LP-Gas town plant statistics, fur- 
nished by the American Gas Assn., 
are as follows: 

“As of June 1, 1950, liquefied 
petroleum gas was being delivered 
through mains in 446 communities 
in 40 states by 198 utilities. An 
average of 351,800 customers re- 
ceived liquefied petroleum gas from 
utilities during 1949, consuming a 
total of 10.4 billion cubic feet. This 
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quantity is exclusive of 2.4 billion 
cubic feet of liquefied petroleum 
gas produced during peak or emer- 
gency periods by gas utilities nor- 
mally distributing manufactured 
or natural gas, and is exclusive of 
an additional 7.0 billion cubic feet 
regularly used by gas utilities in- 
stead of oil to enrich manufactured 
gases. 

“Butane-air gas and propane-air 
gas with heating values ranging 
from 525 to 1600 Btu per cubic 
foot were supplied in 369 commu- 
nities in 37 states as of June 1, 
1950. Undiluted butane vapors or 
mixtures of butane and propane 
vapors were supplied to 13 commu- 
nities in Arizona, California, and 
New Mexico. Undiluted propane 
gas was supplied in 64 communi- 
ties in Connecticut, Iowa, Mary- 
land, Massachusetts, Michigan, 
Minnesota, Missouri. Nebraska, 
Nevada, New Jersey, New Mexico, 
North Carolina, South Carolina, 
Virginia and Wisconsin.” 

E. T. Knudsen, supervising econ- 
omist, U. S. Bureau of Mines at 
Los Angeles, provided the survey 
figures and sale statistics for Dis- 
trict 5 in this report. 
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SELLING 
IS NOT 
A LOST ART... 


The former "'sellers' market" is now best described as the ''sales- 
men's market." 


More than two billion dollars’ worth of U. S. savings bonds were 
sold in the first half of 1949. 


More than I] billion dollars' worth of life insurance was sold 
during the 12 months ending June 30, 1949. Life insurance sales- 
men have consistently been the most productive salesmen _ in 
America. Good years, and bad, they have generally led all busi- 
nesses. They just never give up or quit. 


Most major airlines showed profits for 1949 as against losses in 
1948, due largely to more efficient operation, better service and 
more effective selling. 


Better service and effective selling are paying dividends to many 
businesses which recently were “enjoying a ‘sellers’ market'— 
having everything their own way. Improvements instituted by firms 
throughout the United States in recent months include 24-hour 
service; night sales calls; new product guarantees; sales demon- 
strations; reviving of the old, time-tried axiom ‘the customer must 
be pleased"; hard-hitting advertising, etc. 
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There truly does not seem to be any lack of business for those 
who are going after it with energy and intelligent effort. In most 
instances so called "sales resistance" is poor selling practices come 
home to roost. 


In other words, THE MAN WHO WAITS FOR THE BREAKS 
SPENDS MOST OF HIS TIME WAITING. 


"Service, Safety, Sales,"" is a resume of a substantial portion of 
the course in 'Butane-Propane Gases and Equipment" provided by 
the National L-P Gas Institute, Tulsa, Oklahoma, and is based on 
a brochure entitled "What Are You Doing to Prepare Yourself for 
the Coming ‘Buyers' Market,"’ prepared by Keith Clevenger for 
the Southern Gas & Equipment Co., Tulsa, in 1947. This brochure 
had wide circulation (some 40,000) within the industry at the time 
of its publication. 


Since the original brochure was prepared the author has re- 
arranged its contents to fit the sales problems of the dealer as 
they exist today. He has added numerous examples of individual 
dealer experiences, and otherwise attempted to direct its content 
to the problems the dealer and his service and sales personnel 
face in their day-to-day operation. 


While portions of the original manuscript have been published 
or quoted, the document as it now stands is published for the 
first time in these pages. It will appear in several installments, of 
which this is the first. 


Service, Safety, Sales 








Part 1 


HE three S’s of successful LP- 

Gas distribution operation are 
service, safety, sales. They are in- 
terdependent. Service is the very 
foundation of the business. Safety 
depends upon proper service. Both 
depend upon sales. The last cannot 
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succeed without proper perform- 
ance of the first two. 

Good service meets competition. 
Super-service beats competition. 
Poor or indifferent service invites 
failure. All are the result of in- 
telligent human effort, or the lack 
of it. 


- By KEITH CLEVENGER 














Consistently bette r-than-good 
service in any business such as 
ours is its best year-round sales- 
man. It increases sales more than 
any amount of direct selling. In 
fact, super-selling without the 
background of _ better-than-good 
service will most assuredly wreck 
any service business. 

The industry can no _ longer 
operate on just “know-how” (do- 
ing things the way they were 
done yesterday), but must combine 
“know-why” (fundamental knowl- 
edge of the product, engineering 
design, safe and proper installa- 
tion and operating practices), and 
a real selling effort based on these 
better practices, if it is to survive 
and prosper. The days of “order 
taking” are gone. The days for 
informed, organized, persistent 
selling are here. 

This is well illustrated by what 
is now taking place in the LP- 
Gas distribution industry, i.e., the 
increasing competition of electric- 
ity for cooking and refrigeration 
particularly, aad other types of 
automatic fuel for heating; also 
the narrowing profit margin on 
LP-Gas fuel, equipment and ap- 
pliances. 

There is no magic formula for 
selling. 
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“It is mostly persistent, well-planned leg-work.” 


aa 


Neither can successful selling in 
the LP-Gas distribution industry 
be accomplished by a few hours of 
high-pressure training. 

It is mostly persistent, well- 
planned ‘“leg-work’—calling,  call- 
ing, calling—but, always with the 
necessary fund of knowledge of 
your product and enthusiasm for 
the service it can render, and, 
above all, how that product or 
service will best appeal to one or 
more of the basic human desires 
—profit, pride, comfort and/or 
protection. 

Pioneers in the development of 
liquefied petroleum gases have 
seen a discovery, plus an_ idea, 
grow into a product, plus a serv- 
ice that is now sold by several 
thousand growing and prosperous 
firms. 

These things did not just hap- 
pen. 

Possibly, many of us have not 
been too aware of it, but the 
favorable reception of butane and 
propane as the ideal fuel for cook- 
ing, heating and refrigeration, as 
well as automotive power “beyond 
the gas mains” in the past 10 
years is no accident. It has re- 
quired the planning, the sweaty, 


grimy labor of hundreds upon hun- © 


dreds of owners and their service 
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and installation men, and _ sales- 
men, promotional advertising and 
publicity, and the additional in- 
formation and enthusiasm con- 
tributed by other hundreds of 
wholesale salesmen of the product, 
and the pertinent equipment and 
appliances, to develop this indus- 
try, and your share in it, to its 
present degree of service to the 
public, and profit to its owners. 

So it is with your job. Just as 
certainly, whatever it may be 
worth today is due to the thor- 
oughness with which it was done 
yesterday, its future depends very 
largely on the kind of selling you 
do today. 





SELLING’S A “MUST” 
IN OUR ECONOMY 


History is replete with the 
names and accomplishments of 
those who have discovered or in- 
vented a product or device that 
has improved the production and 
/or living standards of our people. 
But, the truth is, those who dis- 
cover and invent might long since 
have been forgotten but for those 
who sold their device or idea to 
the many millions who have bene- 
fited therefrom. 

It was, and is, the salesman who 
introduces, explains, creates or 
satisfies desire, and sells the in- 
ventor’s article, thus making it a 
vital, productive factor in busi- 
ness, in industry, and in the home. 
Indeed, selling is a calling in which 
a man may be, for all practical 
purposes, his own boss. His ad- 
vancement and earnings depend 
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only upon his ability and willing- 
ness to plan, and tell, and sell. 

As previously stated, there is no 
particular magic involved in sell- 
ing. It is very largely a process of 
being: 

1. Informed and enthusiastic for 
one’s product or service; 

2. Constantly conscious of the de- 
sires it will fulfill for each particular 
prospect; and 

8. Able to influence your prospect 
in thinking as you do, and acting on 
that thought. 

This does not mean that you 
must be a glib-tongued “go-get- 
ter,” or a “hot-shot” salesman. 
This type has probably done the 
LP-Gas business more harm than 
good. After all, the LP-Gas dis- 
tributor has nothing to sell but a 
service. The gas and the pertinent 
equipment and appliances each play 
their part in the delivery of a sat- 
isfactory service. If one or more 
are faulty or inadequate the thing 
we sell, service, is of doubtful value. 
It is therefore of the utmost im- 
portance that every man engaged 
in selling or charged with any sales 
responsibility in this business be, 
above all, a competent service 
and/or installation man. Less 
knowledge and ability than this 


KEITH CLEVEN- 
GER, Director of Per- 
sonnel & Placement, 
ard Economic Con- 
sultant, National L- 
P Gas Institute, 
Tulsa, Okla. 








means the difference between be- 
ing a successful salesman for your 
firm and a definite liability. 

If you have had the proper train- 
ing and/or experience in the fun- 
damentals of safe and correct in- 
stallation and service work, plus 
the knowledge of those services 
which LP-Gas can perform better 
and cheaper than any other type of 
automatic fuel, and an intelligent 
understanding of those human de- 
sires — profit, pride, comfort and 
protection—which cause people to 
part with their money, you may be 
qualified to assume the responsibil- 
ities of selling. But, before you 
take on these responsibilities it is 
well that you learn what thousands 
of the best salesmen of the past 
have had to learn, i.e., there is no 
“royal road to success” in selling. 
It is a process that requires as 
much painstaking preparation and 
analysis as the most technical call- 
ing or trade. 





FIVE STEPS IN 
SUCCESSFUL SELLING 











Assuming that you are capable, 
possibly expert, in all of the tech- 
nical details of the LP-Gas busi- 
ness, and have the ambition to en- 
gage in the most lucrative depart- 
ment of the business, SELLING, 
there are five important steps nec- 
essary to successful selling. These 
are: 


. Planning your sale; 

. The approach of the prospect; 
. The presentation; 

. The close; and 

. The follow-up. 


arkwnd 
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“There is no magic formula 
for selling.” 


Each step is of vital import- 
ance. No successful sale has ever 
been made that did not include all 
of these steps. 

Occasionally an order is ‘secured 
so readily that the salesman does 
not have to go through the first 
three steps, and, for this reason 
he may think these steps are un- 
necessary. While he did not take 
them, those steps were taken by 
some one, possibly several ‘“some- 
ones,” ahead of him. 

Again, no sale ever just hap- 
pened. Somewhere, sometime, 
somebody laid the foundation for 
the sale. 


Continued Next Month 
BUTANE-PROPANE News 
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Free Cylinder Delivery 
Doubles Production 


S your bulk plant operation 
plagued by variations in produc- 
tion—times when your charging 
room is idle, times when you wish 
you had several more to meet the 
demand for cylinders? 

Would you like to know how a 
Maine bulk plant operator leveled 
off his charging room production, 
and doubled it at the same time? 

If so, then you'll be interested 
in the experience of Maine Gas & 
Appliances, Inc., of Portland, 
Maine. This firm beat the bugaboo 
of fluctuating charging room pro- 
duction by offering its large deal- 
ers free cylinder delivery. 

Here’s how it was done: 

Under tie old system — one 
which most bulk plant operators 
follow--the Maine Gas charging 
room crew worked steadily until it 
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By STEPHEN A. VICTOR 


built up a stockpile of full cylin- 
ders. Sometimes the crew worked 
for several days because dealers 
came to the plant at regular in- 
tervals for their own stock. But 
there were times, too, when the 
charging room crew was shifted to 
other work because the stockpile 
was up, and dealers weren’t com- 
ing in. 

“We used to maintain a stock- 
pile of 200 full cylinders,” ex- 
plained C. C. Turner, Maine Gas 
president. “Sometimes the pile 
would be untouched for several 
days, and then there were times 
when it would be cleaned out in 
15 minutes.” 
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It was when the pile was 
cleaned out in such short order 
that inefficiency of operation was 
spotlighted. Charging room crews 
worked at top speed under terrific 
pressure to rebuild the stockpile 
against dealer withdrawals. And 
often that time was expensive 
overtime. 

Office routine, too, was disrupted 
by the unpredictable ebb and flow 
of cylinder charge outs. Paper 
work was piled high at times, and 
non-existent at others. The office 
schedule was thrown out of line, 
resulting in further inefficiency. 

Other things suffered as well. 
Take the stockroom. 

Dealers on occasion would come 
to the plant for their cylinders 
after regular hours. And when 
they came, they invariably seemed 











to want some spare parts, tubing 
or any one of the myriad items 
kept in the stockroom. Their de- 
mands had to be met. 

What was the result? 

An inexperienced man got the 
keys to the stockroom and tried to 
meet the dealer’s wants. Most of 
the time he managed to find the 
parts and supplies requested. Then 
came the deterrent to having an 
inexperienced man in the stock- 
room. He frequently charged parts 
incorrectly, and sometimes ex- 
tended credit that wasn’t war- 
ranted. 

Roll all these things up into one 
big bundle and you have a good 
picture of the troubles arising 
from inefficient operation. The 
problem confronting Maine Gas 
was how to streamline the produc- 


A large delivery truck which supplies dealers with minimum deliveries of from 68 to 
80 cylinders. , 
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tion, how to make it more efficient. 

And how was it done? With the 
use of trucks. 

Maine Gas already had had some 
very good experience with trucks 
in cylinder deliveries to depots, 
(see March, 1950, issue), and it 
was natural that they should again 
turn their eyes toward trucks. 

Cost studies showed that efficient 
plant operation — through virtual 
elimination of fluctuating charging 
room production and its brother 


’ evils—would more than offset the 


added cost of free cylinder delivery 
to dealers. 

But not all Maine Gas dealers 
are eligible for cylinder deliveries 
free of charge. The smaller dealers 
still are served by the depot system 
outlined in the March story. It’s 
the larger Maine Gas dealer who 
can qualify for free delivery. 

Under the present system, any 
Maine Gas dealer who will accept 
delivery of at least 60 cylinders in 
a lot, can have them trucked free 
to his place of business. All. he has 
to do is notify Maine Gas in its 
Portland headquarters every time 
his cylinder reserve hits 20. Maine 
Gas will ship cylinders to him al- 
most immediately via truck. 

Trial runs of the free delivery 
system have proven effective. Ef- 
ficiency of the plant has been 
stepped up considerably through 
leveling of charging room produc- 
tion. Cost of operation has been 
reduced by elimination of exces- 
sive overtime work. And office rou- 
tine is more stable and efficient. 

But there’s a bad side to the 
free delivery system, too. 

Not too many dealers are willing 
to accept delivery of cylinders in 
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lots of 60 or more. Cost of these 
shipments is at least $480. (Maine 
Gas dealers are charged 8 cents a 
pound for gas, with returns being 
made when the, retail customer’s 
receipted invoice is returned to the 
Maine Gas head office.) 

Most dealers would prefer to get 
cylinder deliveries in smaller lots 
so the outlay would be less. But 
this is not possible under the free 
delivery system. 

Maine Gas has two big GMC 
trucks which are used exclusively 
for cylinder hauling. One has a 
capacity of 84 cylinders, the other 
60 cylinders. 

Mr. Turner reports he is satis- 
fied with the free cylinder delivery 
system. It has doubled production 
without increasing production 
costs. Delivery costs are offset by 
costs that would be faced in con- 
tinuation of inefficient operation. 


Inspect Georgia Gas Plants 
Under New 1950 Law 


The state of Georgia completed in- 
spection in June of 35 butane and 
propane gas distributors in the state 
in accordance with an act of the 1950 
legislature. 

The inspection was carried out by 
the state liquefied petroleum gas divi- 
sion of the fire safety department, 
headed by Commissioner Zack D. 
Cravey. 

Inspection was carried out for the 
protection of both gas dealers and 
consumers. Commissioner Cravey.said 
there are some 100 companies distri- 
buting such gases in Georgia. 

He said an agency has been estab- 
lished to check safety measures used 
in installing gas systems in homes 
and businesses. 
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Cooking Is Principal Load 





For LP-Gas In Denmark 


? jenbiererrti a country of 4,000,000 
population, now has four organiza- 
tions marketing LP-Gas; and Henrik 
West, manager of Singersgas, one of 
the four, has supplied BUTANE-PRo- 
PANE News with facts about the cur- 
rent situation in his country. Head- 
quarters, office and bulk plant of Sin- 
gersgas are at Aarhus, Denmark. 

Mr. West recently completed a 6000 
mile tour of the United States for the 
purpose of studying the industry. He 
has asked BUTANE-PROPANE News to 
extend his thanks to those who took 
time to explain their methods of op- 
eration, and provided him with in- 
formation which will prove of value in 
Denmark. 

The following are a few facts of 
interest about the industry in Den- 
mark related by Mr. West: 
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By ED TITUS 


The industry at present is limited 
almost altogether to cooking installa- 
tions. Development of water heating, 
space heating, and refrigeration pre- 
sents an opportunity for the future, 
but is not possible now, due to lack 
of appliances. Industrial and commer- 
cial applications also present a fu- 
ture opportunity in Denmark and 
other sections of Europe. 

The past few years have seen a 
rapid growth in number of cooking 
installations, but the demand for them 
in Denmark has culminated this past 
spring, Mr. West said. 

There are no refineries in Denmark, 
and gas is imported by rail tank cars 
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from Czechoslovakia, Holland, Poland, 
and Sweden. Some is refinery gas and 
some produced from natural gas. 

Singersgas aims to operate like a 
gas utility on matters of safety and 
service. Competition is with wood, coal 
and peat, and in some areas with el- 
ectricity. 

Equipment is tested in Singersgas’ 
own shops, in line with the practice 
of some operators in the United 
States. They test all hot plates, reg- 
ulators, valves, shutoffs, and ranges. 

To simplify making installations, 
Singersgas has equipment for each 
individual installation packed in a 
box, and the boxes stacked up in a 
warehouse ready to be delivered. This 
equipment includes two hot plates, 
shutoffs, connections for piping, etc. 
Two cylinders also are included in 
the overall price of 310 crowns, or 
about $44, charged for each installa- 
tion, which the consumer then owns. 

Denmark is a great fishing country, 
and 95% of all seagoing fishermen 
have LP-Gas cooking installations, 
usually two 17-kilo cylinders on deck. 
Copper pipe is used on these craft. 

Denmark is divided into three prin- 
cipal parts, all connected by ferries 
and bridges. The filled cylinders are 
sent out to customers and the empty 
cylinders returned by truck and rail- 
way, and to the smaller islands by 
ferryboat. Deliveries are usually on 
a COD basis. 

Every consumer owns two cylinders, 
and they have been schooled to send 
one in for refilling when it becomes 
empty. 

The popular equipment is a small 
system with two cylinders of 11 kilos 


Ten thousand gallon tank car at 
Aarhus. 
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Sand-blasting Singersgas cylinders. 





(about 25 pounds) each. Most fre- 
quently the equipment is entirely in- 
side the house. There are also some 
slightly larger installations, of 17 
kilos (or about 40 pounds) each, and 
the 17 kilo installations are always 
outside the house. 

A cylinder full of gas is sold to a 
consumer at about 12 crowns for 11 
kilos. (A dollar equals seven crowns.) 
Charge for the 17-kilo cylinder is 18 
crowns. Prices include freight both 
ways, to and from the company’s 
headquarters. 

Singersgas markets almost entirely 
through dealers of whom it has sev- 
eral hundred. Dealers are allowed 
15% commission on sales of equip- 
ment. The company has a small mar- 
gin of profit on gas, but a better profit 
on equipment sold. 

From his trip in the United States, 
Mr. West became convinced that the 
American method of painting cylin- 
ders with aluminum paint would be 
more advantageous than the current 
Danish method of painting all cylin- 
ders yellow, as now required by the 


Painting cylinders in Aarhus, Den- 








HENRIK WEST 


government. Aluminum paint, Mr. 
West believes, would keep the cylin- 
ders in better condition, and would be 
cheaper. 

Because of salt in the air in Den- 
mark, all cylinders are sandblasted 
before painting. They then get two 
coats, a rust-protecting coat, and yel- 
low enamel. 

Cylinders are all marked with small 
brass plates, but Mr. West believes it 
would be easier to do it the American 
way by stamping. 

Cylinders, under Danish govern- 
ment requirements must be at least 


Installation equipment for Singers- 
gas consumers. 
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Testing Singersgas appliances. 


three millimeters thick. The author- 
ities test the cylinders, cutting to 
pieces one out of about 200. If this 
one proves defective the 200 must be 
junked. 

At its bulk plant at Aarhus, from 
which the entire territory is served, 
Singersgas now has stationary stor- 
age of about 20,000 gallons. The com- 
pany is planning to increase this total 
as soon as feasible because it is prov- 
ing insufficient, due to risk of delays 
in winter. Two tank cars of approx- 
imately 10,000 gallons capacity each 
run all the time between the refineries 
and the Singersgas plant. 

The interest of the Singersgas or- 
ganization in what goes on in the 
butane-propane business in the United 
States is indicated by the fact that a 
copy of BUTANE-PROPANE News is sub- 
scribed to for every member of the 
board of directors of the company, 
and additional copies are used in the 
plant and office. 


NFPA Approves Pamphlet 58 


With the addition of a trailer in- 
stallation section, provision for con- 
formity to the 1950 ASME unfired 
pressure vessel code, and other minor 
revisions, a new edition of NBFU 
Pamphlet 58 was adopted by the Na- 
tional Fire Protection Assn. at its 
recent annual meeting. 

The group’s directors were also 
given the go-ahead on approval of the 
LP-Gas piping and appliance instal- 
lation standards after further con- 
sideration by the committee on gases. 
However, the standards are not yet 
official. 
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Milwaukee Consumer Survey 
Shows Preference for Gas 


Another demonstration of the pref- 
erence for gas in cooking and water 
heating over other fuels is contained 
in the recently released 1950 “Con- 
sumer Analysis,” 27th comparative re- 
port of the greater Milwaukee market 
published by the Milwaukee Journal. 

In the Journal’s analysis—a_ thor- 
ough and complete research into the 
buying habits of the city’s citizens— 
gas ranges account for 85% of the do- 
mestic cooking market. Similarly, Mil- 
waukee citizens prefer gas water 
heaters to those operating on other 
fuels in 85% of the family groups 
surveyed. The analysis is broken down 
to include preferred brands of appli- 
ances, and has complete information 
as to percentage of appliances bought 
on installment plans and on a cash- 
and-carry basis. 

So thorough is the Journal’s market 
study that it is being used as a model 
for other merchandising surveys of 
large population areas. Appliance 
manufacturers are especially bene- 
fited by the information compiled. 
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20 Northwest Town Plants in Path 


Of Canadian-U. S. Gas Pipeline 


WENTY LP-Gas town plants lie 

in the path of the proposed Can- 
adian-U. S. natural gas pipeline 
which will snake down through 
western Alberta and British Colum- 
bia and into the northwestern U. S. 
as soon as approval of the Alberta 
government is given. 

Authority has been granted for 
the line by the Parliament of the 
Dominion of Canada, in a special 
act incorporating Westcoast Trans- 
mission Co. Ltd. for the purpose of 
exporting natural gas from Alberta 
to British Columbia and the west 
coast of the U. 8. Pacific northwest. 
Approval of the provincial govern- 
ment will start Westcoast on the 
1025-mile pipe-laying job. Another 
Canadian company, Alberta Natural 
Gas Grid Ltd. had earlier applied 
for permission to build a line with 
similar purposes—to serve Seattle, 
Wash., and Portland, Ore., with a 
branch line to Vancouver, B. C.— 
but which would come from the gas 


fields of southwestern Alberta 
across the states of Idaho and 
Washington. 


Informed western Canadian 
sources believe the Westcoast pro- 
posal to be more favorable, however, 
since it would serve western Can- 
adian consumers before entering 
the U. S. 

The Westcoast plan, which would 
enter the United States from Van- 
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PIPELINE ORIGIN 
AT EDMONTON, ALBERTA 











Washington and Oregon cities and com- 
munities that will be affected by new 
Canadian-U. S. natural gas pipeline. Line 
will run from southwestern Alberta gas 
fields through Edmonton to Vancouver, 
thence south through Washington and 
Oregon to northern California border. 


couver, would follow the profile of 


Puget Sound as far south as Ta-— 


coma, then proceed directly south 
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through Portland and the great 
north-south valley of Oregon to the 
California border. Town plants ex- 
isting in Bellingham, Anacortes, 
Everett, Lowell, Bremerton, Ta- 
coma, Centralia, Chehalis, Kelso, 
Longview, Camas, and Washougal, 
Wash., and Salem, Eugene, Cottage 
Grove, Roseburg, Grants Pass, Med- 
ford, Phoenix, Talent, and Ashland, 
Ore., all lie directly or adjacent to 
the path of the natural gas pipe 
line, and may possibly face removal 
from the list of LP-Gas town plants 
in the two states. 


Seattle, Portland Unaffected 


Both Seattle and Portland, the 
two most important cities in the 
planning of the natural gas line, are 
presently served with manufactured 
gas, and both have LP-Gas standby 
plants, which should not be affected 
by the changeover. 

While announcement of the long- 
considered natural gas line through 
territory that has in the past been 
considered an LP-Gas stronghold— 
the smaller communities in western 
Washington and Oregon — may 
cause Some concern as to the future 
liquefied petroleum gas load in the 
area, instances elsewhere in the 
country have proved that the com- 
ing of a large natural gas line to 
an area is not always an immediate 
hardship for LP-Gasmen whose ter- 
ritory is crossed. In the past, avail- 
ability of natural gas has been a 
stimulant to the industrial and 
economic growth of the section in- 
volved, and development of the 
tural areas surrounding the lines 
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has usually proceeded at a much 
greater rate than before. 

It is estimated that the Westcoast 
pipeline, if approved, will be com- 
pleted and in operation in about two 
years. 


Meanwhile, a June application 
was made to the Federal Power 
Commission to building a pipeline 
from the Texas Gulf Coast to the 
Pacific Northwest, 

The new company, Pacific North- 
west Pipe Line Corp., of Houston, 
would build a 2175-mile, 26-in. 
artery to serve Seattle and Spo- 
kane, Wash.; Portland, Ore.; Salt 
Lake City, Utah; and Vancouver, 
British Columbia. 

Initial delivery capacity will be 
250 million cubic feet per day. 
However, the company proposes to 
purchase about 100 million cubic 
feet daily from Alberta fields. This 
latter amount is equal to the amount 
needed to meet the ultimate needs 
of the Vancouver market, the com- 
pany application said. 


Elsewhere in the U. S., natural gas 
pipelines, like spokes of a giant wheel 
spreading from the gas fields of Texas 
and Louisiana are speeding fuel to the 
great metropolises of the North, East, 
and West. Enroute, they are passing 
through “LP-Gas towns,” and will 
play an important part in the future 
of the liquefied petroleum gas in- 
dustry. 

Latest line to be put into operation 
is the $73,500,000, 800-mile Texas-to- 
Ohio pipe line which started sending 
Texas gas into Ohio, Pennsylvania, 
and upper New York state on Feb. 9. 
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MRS. IRENE B. WINTON is only one 
of many women who have been active in 
helping to develop LP-Gas undertakings 
started by their husbands, but her excep- 


tional accomplishments in training em- 
ployes of the Winton Automatic Gas Co., 
of Beaumont, Texas, entitle her to special 
recognition. 

She began helping Mr. Winton from the 
day he started the first distributorship in 
east Texas, taking charge of the office until 
the long hours affected her health. Even 
then she maintained her positions as sec- 
retary-treasurer and director of training. 

Her idea of a training program was first 
developed after the war when the rush of 
business forced the company to take on em- 
ployes who knew little of the product. The 
first meetings were attended by all em- 
ployes in segregated groups at regular in- 
tervals but now they are called together 
only when the foreman sees the need. 
Those selling in the field and servicemen 
continue to meet as outlined in the accom- 
panying article. 

In addition to Mrs. Winton, she has been 
ably assisted in her training program by 
her husband, J. H. Winton, and her son-in- 
law, Paul Bohmfalk. She wishes the last 
two to have most of the credit but they, in 
turn, insist that she has been the leading 
spirit.—Editor. 








NE. of the many problems 
which the butane-propane in- 
dustry now faces is that of sales. 
But really good salesmen in this 
industry have never been too nu- 
merous. There have been too few 
who are combination men in that 
they know the best principles of 
selling and have in addition the 
intricate detailed information re- 
quired to sell butane and butane 


Salesmen Can Be Made 


By IRENE B. WINTON 


Winton Automatic Gas Co., 
Beaumont, Texas 


appliances. It was hard to convince 
a sales manager given to high pres- 
sure methods that such tactics were 
not good selling in this business. 
There is always the follow-up by 
the gas deliverymen whenever a 
tank and appliances are sold and 
this driver is faced either with a 
satisfied customer or one who com- 
plains about the selling job done 
previously. In handling complaints, 
the deliverymen often through lack 
of knowledge, only add confusion 
which increases resentment. 

A study of the various sales made 
over a given period proved that 
the best selling had been done by 
men who had been with us for 
some time and had, through ex- 
perience, obtained first hand know- 
ledge of the firm and its products. 
We became convinced that the best 
selling could be done only by sales- 
men who know our policies, the 
customers we serve, and the merits 
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Trade-Mark 


L-P GAS CYLINDERS 
ARE YOUR BEST BUY 


THE LINDE AIR PRODUCTS COMPANY 
Unit of Union Carbide and Carbon Corporation 
30 East 42nd Street New York 17, N. Y. 
Offices in Other Principal Cities 
In Canada: 
Dominion Oxygen Company, Limited, Toronto 


The term “Prest-O-Lite” is a registered trade- 
mark of The Linde Air Products Company. 
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Here’s the PROPANE 
CYLINDER for You! 


Compare feature for feature and you'll decide 
to use Prest-O-Lite cylinders for liquefied 
petroleum gases—they are unquestionably the 
No. 1 quality cylinder. They lead the field 
because of their longer service life, light weight, 
uniformity of wall thickness, and superior design. 
You get the greatest overall saving. Sturdy 
Prest-O-LiteE cylinders are backed by over 35 
years of experience and skill in the development, 
manufacture and use of compressed gas 
cylinders. 

Available in 20-lb. to 100-lb. sizes, with or 
without valves, and with any color finish. Other 
sizes or styles can be quickly made to your 
specifications. The ventilated foot ring practi- 
cally eliminates corrosion around the bottom of 
the cylinder. Prest-O-Litre cylinders undergo 
many rigid tests far beyond I.C.C. requirements, 
such as testing for leaks with dry air after the 
hydrostatic tests. Mail the coupon today. 





The Linde Air Products Company LP10 

30 East 42nd Street 

New York 17, N. Y. 

Send full information about Prest-O-Lite 

cylinders for liquefied petroleum gases. 

NAME. .ccccocccveccccccccccecceccosesece ee 

COMPANY . cccccccccccccccetectoccsccese eee 

ADDRESS. ... cccccccccccce ecccccccccccces ee 
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of the various types of merchandise 
being offered by us for use with 
butane. 

We also saw that if our regular 
employes were to do our selling, 
they must be trained in the funda- 
mentals of salesmanship. A regular 
training program was the answer. 
For more than two years this work 
has been carried on in one meeting 
a week, and the results are proving 
more and more satisfactory. The 
loss we once had trying to satisfy 
customers who had been promised 
too much, or who had been given 
incorrect information, has been cut 
considerably. No man who drives a 





Irene B. Winton 











delivery truck is going to sell the 
company or the customer short, 
because he has to face the customer 
month after month and knows the 
customer is in touch with the firm 
as well as with him. Employes have 
welcomed the chance to improve 
their abilities and to increase their 
incomes. 


Need for Cooperation 


The first step in inaugurating 
such a training program was to 
call all employes together and tell 
them what we planned to do. Much 
emphasis was laid on the fact that 
the job security of each man was 
dependent on good work by the 
others and on the security of the 
firm through a reasonable profit. 
It was shown that the man who 
works to increase his earnings is a 
better employe than the one who is 
content to slide along. The need for 
helping each other develop into 
strong salesmen was stressed and 
each man was urged to look about 
him for prospects with the sug- 
gestion that if he could not sell 
them, he should call in someone 
who could. 

It was soon evident that the men 
in our shops and on the yard do not 
have the chance to make contacts 
as do those who range the territory 
selling gas, servicing, or installing. 
The former have the privilege of 
selling, but the meetings are at- 
tended by the last three groups. 
One full time salesman who had 
been with us all along was retained 
as helper for those who were un- 
able to close deals or otherwise. 
needed help. He also handles com- 
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mercial deals, bid jobs, etc., but 
when a driver turns in a prospect 
for such a deal, he is included in 
the commission. The men soon saw 
that a split deal, as one which re- 
quires help is called, was better 
than no deal at all, and they used 
help often at the beginning. Sever- 
al have progressed to the point 
where they are able to handle al- 
most any deal they undertake. 

In following a training course, 
some hard and fast rules must be 
observed if the plan is to succeed. 
In the first place, the planning of 
the meetings, the leading of the 
programs, and the presiding must 
be in the hands of one person who 


absolutely believes in the plan and * 


is capable of holding the men and 
the program to the matter on hand. 


Good Leadership 


In our case two members of the 
firm were former teachers with 
considerable experience, and they, 
being convinced of the value of our 
program, are in charge of all plan- 
ning and conducting. 

Of equal importance are a regu- 
lar period set aside for training, 
and a room apart where there will 
be no interference. Our meeting 
time is 7:30 each Tuesday morning 
for one hour unless something espe- 
cially important and out of the or- 
dinary is being presented. In our 
case a recreation room in the yard 
of the owner has been turned over 
to the group. Folding chairs have 
been provided to accommodate as 
many as 50 persons, and a large 
blackboard on a stand is available. 
A sound moving picture projector 
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and a sound slide projector have 
been added to the equipment and a 
fan has been installed. Sales man- 
uals and reference books are sup- 
plied. , 

Programs follow the same gener- 
al outline for each meeting. Roll 
call is answered by each man’s re- 
port of what he has sold the past 
week, and a brief discussion of 
happenings in the territory that 
affect our work is allowed. Some- 
times complaints against the firm 
or other employes come up during 
these periods and they are carefully 
listened to by the leaders. The 
failure of the servicemen to take 
care of some reported need, the 
slowness of the credit man, or some 
such grievance is explained, and 
the presenting of both sides of the 
matter usually clears up the situa- 
tion. At times the position taken 
by the company on some question 
needs to be made clearer and this 
is the best time for it as all hear 
and understand the same thing. If 
a man has some problem peculiar 
to the locality he serves, he brings 
it up, and it is surprising how often 
some other employe has the answer. 
Care and skill have to be exercised 
in keeping such discussions to a 
matter of minutes. 


Streamlined Training 


The main feature of the program 
follows roll call. It may be a demon- 
stration of a new appliance by a 
factory representative or by the 
buyer for the firm. It may be the 
showing of a film on salesmanship, 
or on some appliance. If possible, 
a good speaker is brought in occa- 
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sionally and new ideas and en- 
thusiasms result. Often two men 
act out a sales presentation, one 
being the customer and the other 
the seller. There is always a text- 
book on hand with chapters on cer- 
tain problems ready for reviewing. 
At no time is this program allowed 
to drag. In fact more and more 
helpful material turns up all the 
time and the difficulty is to work 
it in. There must be variety, but 
what is presented must in one way 
or another add to the men’s in- 
formation on how to sell more to 
the best advantage of the customer, 
the firm, and himself. We have 
found that interest and enthusiasm 


are increased through frequent use’ 


of some incentive plan in addition 
to the commission. 


No Fault Finding 


Nobody produces at a high level 
all the time and this is especially 
true of men to whom selling is a 
sideline. Much encouragement and 
no fault finding must be the rule. 
Requirement, prices, etc. must be 
stated plainly and should be typed 
to prevent misunderstanding and 
confusion. If an man shows ambi- 
tion and even a minimum of ability, 
he should be encouraged and every- 
thing possible should be done to 
develop his potentialities. The fact 
that some of our men have pro- 
gressed to a point where during 
summer they are given full time 
selling work is proof of what can 
be done with such a program. After 
more than two years of trial, it 
has proved to be the best answer 
to the sales problem that Winton 
Automatic Gas Co. has yet found. 
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Early Registration Urged 
For Central States School 


Anticipating a large enrollment, 
LP-Gas men are urged to register 
early for the Central States LP-Gas 
Service school scheduled for Purdue 
University, Lafayette, Ind. Aug. 
16-18, 

The school will be conducted by 
the university in cooperation with the 
state associations of Indiana, Ken- 
tucky, Michigan, Ohio, and Illinois, 
together with the Liquefied Petroleum 
Gas Assn. 

Subjects to be covered include 
safety in handling LP-Gas, gas com- 
bustion, venting, regulators, refriger- 
ation servicing, adjustment of burn- 
ers and oven and water heater con- 
trols, installation and servicing of 
heating equipment, electric controls, 
and customer relations. 

The $30 fee will include registra- 
tion, tuition, meals and lodging, a 
certificate or diploma, and a manual 
containing reprints of all subjects 
presented. 


Imperial Oil Builds Plant 
To Process Alberta’ Oil 


A conservation plant to process oil 
well gas for commercial use has been 
opened at the oil field in Leduc, Al- 
berta. 

Constructed by Imperial Oil Ltd. 
at a cost of $5,500,000, it will serve 
the Leduc-Woodbend field. Initial ca- 
pacity is about 17,000,000 cubic feet 
a day but it can be expanded to han- 
dle 24,000,000 cubic feet daily. 

The plant will produce “dry” gas 
for domestic and commercial pur- 
poses, “natural” gasoline for blend- 
ing with refinery stocks into motor 
gasolines, propane domestic fuel and 
butane, a solvent or gas enricher. 
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TRAPPED IN A GIANT FISH BOWL 


Submarine Portholes in the “Deep Sea” Tanks at Florida’s Marine Studios 
Kept Watertight with U.S. Rubber Gaskets 
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ASSOCIATIONS 





Colorado 


One of the most successful conven- 
tions of the Colorado LP-Gas Assn. 
was held June 18-20 at Troutdale-in- 
the-Pines, Evergreen, in the Colorado 
Rockies. More than 175 registered for 
the meeting with representatives from 
New York, Missouri, Kansas, Illinois, 
Wisconsin, Wyoming, New Mexico, 
and Texas. Fourteen exhibitors dis- 
played their products in the lobby of 
the mountain resort hotel. 


New officers elected are: 

H. M. Wright, Home Gas & Appli- 
ance Co., Grand Junction, president; 
Pete Davie, Pete Davie Gas & Appli- 
ance Co., Fort Collins, vice president; 
H. C. Sayres, Colorado Natural Gas 
& Fuel Co., Denver, secretary-treas- 








urer. J. C. Crawford is executive vice 
president. 

Directors: C. B. Ray, LaJunta; 
A. B. Morrow, Burlington; E. L. Scott, 
Holyoke; F. M. Chelf, Canon City (re- 
tiring president); C. W. Rutherford, 
Center; and L. C. Caughran, Dove 
Creek. 

The association members voted 
unanimously to integrate with the 
Liquefied Petroleum Gas Assn. and, 
effective July 1, it became the Moun- 
tain States district LPGA. 

Speakers included: W. Paul Jones, 
Servel; Operating Problems (open 
forum) John Knox Smith, LPGA, 
moderator; Importance of Water 
Heating Load, Elmer W. Cone; State 
Integration Program, Si Darling; 
Cooking Demonstration, M. A. Ennis; 
and K. W. Rugh. 


Directors of Colorado LP-Gas Assn. 
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Kentucky 


All former Kentuckians who are in 
any way interested in the LP-Gas in- 
dustry have been invited to attend 
the opening ses- 
sion of the third 
annual convention 
and trade show 
of the Kentucky 
LP-Gas Assn. 
Aug. 21-22, at the 
Seelbach hotel in 
Louisville. The 
first day has been 
designated as 
Kentucky LP-Gas 
Home - Coming 
Day as a part of 
the Kentucky 
Mid - Century 
Home Coming sponsored during 1950 
by the Commonwealth of Kentucky 
and the chamber of commerce. 

Frances L. Holliday, president of 


Frances Holliday 
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New officers of the Missouri LP-Gas Assn. elected at May 17-19 meeting (left to right) : 
A. H. Bauer, president, H. G. Baur, treasurer, and C, A. Enos, Jr., vice president. 





the association, reports that Indiana 
Day, introduced at the 1949 conven- 
tion, will have a repeat performance 
on Tuesday, Aug. 22. T. M. Feely, 
president of the Indiana group, has 
been asked to extend Kentucky’s in- 
vitation to officers and members of 
his group. 

Trade show space has been com- 
pletely contracted for, according to 
C. E. Nead, trade show chairman. 


Michigan 

The summer convention of the 
Michigan LP-Gas Assn. was held 
June 18-19 at Johnson’s Rustic 
Lodge, Houghton Lake, Mich., accord- 
ing to J. O. Gower, secretary-treas- 
urer of the group. 

Sunday, the 18th, was devoted to 
recreation sponsored by the suppliers. 
A cocktail party was held in the eve- 
ning’ 








Under the direction of Austin 
Jones, program chairman, assisted by 
Vie Story and Bradley Price, special 
sessions arranged for Monday morn- 
ing were devoted te insurance, fi- 
nance selling of LP-Gas installations, 
LP-Gas as a motor fuel, selling auto- 
m atic storage heaters, and the 
“Court of Flame” campaign. Presid- 
ing over the meeting was President 
Harry Richards who introduced E. E. 
Bishton, LPG Credit Corp., Cleve- 
land. Following Mr. Bishton was M. 
B. Gault, Robertshaw, who discuszed 
automatic controls. 

An insurance report by Archie Mil- 
lard preceded a discussion by R. H. 
Stinger of revised fire regulations 
relating to the LP-Gas industry. 

At the afternoon session, Ralph 
Porter, Phillips Petroleum Co., dis- 
cussed the use of LP-Gas as a motor 
and farm tractor fuel. Other talks 
were presented on operation of regu- 
lators (by Sam McTier and H. A. 
Goodwin), and the national LP-Gas 
promotion program (by Harold Rust 
and Karl Berquist). 

A short business meeting was held 
at the close of the afternoon session 
at which Mr. Stinger discussed the 
need for a service school. The asso- 
ciation will reopen the school held at 
St. Johns, Mich., sometime during the 
winter if enough dealer interest is 
shown. 

A “night club party” closed the 
two-day meeting at which Mr. and 
Mrs. Ed: York of Northwest Propane, 
Birmingham, Mich., participated in 
the professional floor show. 


Mississippi 
At the first meeting held by the 
Mississippi LP-Gas Dealers Assn. 


this past spring, Tillman Ewing, Bu- 
tane Gas Co. of Mississippi & Ala- 
bama, Inc., Tupelo, Miss., president 
of the group, presided. The two-day 
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. meeting at the Hotel Heidelberg in 


Jackson had more than 225 in at- 
tendance. 

A contingent from Arkansas at- 
tending the convention included 
speakers Johnny Porter, Amos David, 
and Charles P. Evans, Arkansas 
Power & Light Co. Also on the pro- 
gram were Vernon Beals, Beals Ad- 
vertising Co., Oklahoma City, and 
John Allen, state insurance inspector 
of Mississippi. 

Vice president of the assuciation is 
Lewis Grover; Paden McKay is secre- 
tary-treasurer. Election of new offi- 
cers is planned for the fall. 


New England 


At the first formal meeting of the 
LP-Gas Assn. of New England, May 
3, in Boston, Plumer E. Pope, E. 
Weymouth, Mass., was elected presi- 
dent of the group. 


To serve as vice presidents in their 
various states, the following men were 
elected: Howard F. Rowan, Connec- 
ticut; L. H. Holman, Maine; R. B. 
Sahagen, Massachusetts; Ernest 
Berry, New Hampshire; Howard C. 
Foster, Rhode Island; and Donald K. 
Monier, Vermont. 

Harry O. King, Boston, will serve 
as clerk of corporation while Frank 
B. Mehaffey, Hyannis, Mass., will act 
as treasurer. 

A four-day meeting and trade show 
is tentatively planned for Boston 
early in 1951. Also proposed is an 
establishment of an office in Boston 
with an executive secretary in charge. 


North Carolina-South Carolina 


More than 200 people attended a 
joint meeting of the North Carolina 
LP-Gas Assn. and the South Carolina 
LP-Gas Assn. in Southern Pines, 
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G. B. SHEPPARD W. S. LANDER 


N. C., on May 1-2. As evidence of the 
success of the meeting, the South 
Carolina association invited North 
Carolina dealers to a joint meeting in 
South Carolina next April. 

Members of both associations met 
the first morning to see educational 
films on salesmanship conducted by 
J. Z. Watkins. At luncheon, H. Emer- 
son Thomas delivered a constructive 
talk on safety. 

‘The groups met separately in the 
afternoon to conduct business sessions 
and elect new officers. G. B. Sheppard, 
manager of Carolina Suburban Gas 
Co., Laurens, S. C., was elected presi- 
dent of the South Carolina LP-Gas 
Assn., succeeding John W. DuRant. 
Other officers are R. F. Ingleright, 
vice president, and Henry Cauthen, 
secretary. C.S. Atkinson, H. E. Beard, 
J. R. Freeman, and J. W. DuRant 
were elected directors. 

North Carolina dealers re-elected 
W. S. Lander, Rulane Gas Co., Char- 
lotte, president, and H. M. Dickens, 
Whiteviile, secretary-treasurer. M. L. 
Bailey, Granite Quarry, is the new 
vice president. 

C. J. Smith was named chairman 
of a committee appointed by the 
SCLPGA to work with Clemson Col- 
lege on the fueling of farm equipment 
with LP-Gas—furnishing the equip- 
ment if necessary—in order to famil- 
iarize farmers with the fuel. 
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South Carolina dealers also passed 
on a movement to take a booth at the 
State Board of Health convention for 
purposes of demonstrating the heat- 
ing of water for sterilizing dishes. 

Other speakers heard by dealers 
from both states included M. L. Trot- 
ter, vice chairman of the National 
Committee for LP-Gas Promotion; 
R. H. Mahnke, assistant managing 
director, LPGA, who spoke on the 
state integration plan;. and W. L. 
Halberstadt, chairman of the Park & 
Recreation Commission, Charlottes 

A friendship hour and banquet were 
held Monday evening. The acting 
president of the University of North 
Carolina, W. D. Carmichael, spoke at 
the banquet. 

















Ohio 


George Gray, of the Verkamp 
Corp., Cincinnati, was elected presi- 
dent of the Ohio LP-Gas Assn. at 
its annual meet- 
ing June 12-13 
at the Fort 
Hayes hotel in 
Columbus. He 
succeeds R. M. 
Brumby. 

Other new of- 
ficers, eiected 
unanimously, are 
T. C. Johnson, 
vice president, 
and Roscoe 
Roeth, secretary- 
treasurer. North- 
eastern _ trustee 
is W. W. Gilmore while H. W. Rei- 
sert is trustee for the southwestern 
district. 

Speakers included Forrest Fram, 
president of the National Butane- 
Propane Assn.; J. Richard Verkamp, 
who spoke:on the national LP-Gas 
promotional program; M. A. Ennis, 





GEO. W. GRAY 
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New 
Blow Torch 


with Refill Cylinder 
Opens New Markets 
for LP-Gas Dealers 


* * * wy © 


The Mutual B-91 LP-Gas Blow 
Torch is a portable unit that 
combines fuel container and torch 
into a highly efficient tool which 
LP-Gas dealers can sell for home, 
industry and farm use. It can be 
recommended for craftsmen such 
as plumbers, tinners, linesmen, 
body repair men for soldering, 
pre-heating, light brazing, etc. 





* 


























The cylinder-torch is small and 
light and can be held in one hand 
with ease. If two hands are need- 
ed, torch tip can be attached to 
end of extension hose. Container 
is hung from belt if desired... 
Cylinder is registered I.C.C. with 
fusable plug, fill and vapor valves 
and liquid level gauge. Can be 
filled by weight or volume. 


Dealers! Investigate New Cylinder-Torch Refill Business 


refills to customer as desired 
... Refilling of containers can 
be done on assembly line basis 
and resold much as acetylene 
cylinders are today. This can 
become a profitable business 
for the dealer if properly 
handled. 















































The B-91 cylinder is designed 
so LP-Gas dealers may pro- 
vide refills at a nominal cost. 
When new cylinder is needed, 
handle and burner tip is quickly 
removed for assembly on full 
container. Dealer sells or rents 
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Cribben & Sexton Co., whose subject 
was “Glamorizing Your Btu’s”; K. K, 
Douglas, manager of the gasoline 
tax division of the state of Ohio; 
and Judge James Garfield Stewart, 
former mayor of Cincinnati and 
present supreme court judge. 

Registration for the meeting to- 
taled_ 132. 


Pennsylvania 


According to L. F. Finkler, sec- 
retary-treasurer, the Pennslyvania 
Liquefied Petroleum Gas Assn. has 
tentatively set Sept. 18 as the date of 
the association’s annual convention. 

The board of directors met June 26 
at Galen Hall, Wernersville, Pa., to 
set this date and to discuss problems 
pertaining to the industry. 

Wernersville was also named as 
the convention city. 


Utah 


Fifty LP-Gasmen from Utah at- 
tended the 1950 annual convention of 
the Utah LP-Gas Assn. in Salt Lake 








City June 22-23. L. M. Haines, Inland 
Gas Co., president of the association, 
presided. 

Convention highlights consisted of 
a talk and demonstration on “The 
Properties and Characteristics of 
LP-Gas” by Oliver Johnson, fire pro- 
tection engineer, Standard Oil Co. of 
California. A field demonstration on 
the proper methods of controlling 
LP-Gas fires was handled by John 
Knox Smith, field engineer of the 
Liquefied Petroleum Gas Assn. 

Association reports were presented 
by Don R. Bolton, chairman of the 
insurance committee, and J. H. 
Reese, chairman of the legislative 
committee. 

Among the speakers at the dinner 
at the Hotel Newhouse was F. N. 
Mabee, Colorado Natural 
Fuel Co., who spoke on the national 
LP-Gas promotional program. Mr. 
Smith discussed the Gas Fuel Tech- 
nology course which is now being 
offered by the Southern Technical 
Institute at Chamblee, Ga. K. B. 


Jacobsen, West Coast secretary of 
the LPGA, 


spoke on the Western 


Board of directors of 
Pennsylvania LP-Gas 
Assn, 
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Reliance 


RELIEF 


AND DIFFERENTIAL 


protect your equipment! 


RV-200 Series 


Relief Valves for general service to re- 
lieve excess liquid or gas pressures. Dia- 
gram illustrates one specific use of Relief 
Valve. Excess pressure on discharge side 
of pump causes flow through valve back 
to suction side oft pump. Type 200 has 
metal seat and diaphragm; RV-201 has 
composition seat and diaphragm. 

















; 












DV-200 Series 


Differential Valves are used extensively 
in refinery, gasoline plant, and oil line 
installations to protect meters and pumps 
and as back pressure valves to minimize 
vapor lock. Main difference between this 
type and the RV Series is that pressure 
on either side of 
diaphragm is al- 
ways the same and 
spring pressure 
alone maintains 
the differential 
pressure. flow 


ois 





Both RV and DV Valves are diaphragm actuated with an easy spring 


adjustment up to 225 psi. outlet pressure. They come in 


full range of standard sizes, 34” to 2”, 


and are specified in Reliance Bulletin No. 49. Write for your copy eoday! 


AMERICAN 
METERS 


AMERICAN METER COMPANY 


INCORPORATED 





1000 MERIDIAN AVENUE, ALHAMBRA, CALIFORNIA 
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OLIVER JOHNSON J. KNOX SMITH 


LP-Gas service school: to: be held at 
the University of California, Berke- 
ley. 

The convention was held in con- 
junction with the annual school of 
the Utah State Firemen’s Assn. The 
presentation and demonstration on 
LP-Gas fires was planned to instruct 
all enforcement officials in the proper 
“use and handling of LP-Gas. 


LPGA Districts 


Plans for a joint meeting of the 
North Eastern and South Eastern 
districts of the Liquefied Petroleum 
Gas Assn. in Atlantic City, N. J., 
have been announced by F. W. 
Frost, Pyrofax Gas Division, chair- 
man of the program committee. 
Opening session will be Oct. 5 with 
a luncheon in the Ambassador hotel. 

Talks on recent developments in 
connection with LP-Gas weights and 
measures, the National LP-Gas pro- 
motional program, and distribution 
costs have been tentatively sched- 
uled. A skit, dramatizing the tech- 
nique of closing an LP-Gas range 
sale, is also planned. 

The American Gas Assn. annual 
convention is scheduled for the same 
city Oct. 2-6, together with the 
GAMA exhibit and various features 
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of the meeting and trade show will 
be open to LPGA members. 

Walter Naumer, of Pyrofax, is di- 
rector of the North Eastern district; 
W. S. Lander, Rulane Gas, heads the 
South Eastern district. 


CNGA 


Concurrently with his assumption 
of the duties of president of the Cali- 
fornia Natural ‘Gasoline Assn., R. §, 
Tulin announced that this year’s fall 
meeting will be a two-day affair com- 
memorating the silver anniversary 
of the California Natural Gasoline 
Assn.’s founding. The meeting will be 
held on Nov. 9-11 in Los Angeles, 
immediately preceding the API an- 
nual meeting Nov. 13-16. 

M. L. Arnold, of Richfield Oil Corp. 
has been appointed fall meeting chair- 
man. Working with him is a special 
silver anniversary advisory commit- 
tee composed of R. S. Tulin, Shell Oil 
Co.; H. R. Linhoff, Richfield Oil Corp.; 
Wm. Moeller, Jr., Southern California 
Gas Co.; and H. L. Eggleston, for- 
merly of General Petroleum Corp. A 
program of technical and general in- 
terest papers is being planned. 


NGAA Sets Dates For 
Southern Region Meet 


The southern regional meeting of 
the Natural Gasoline Assn. of Ameri- 
ca will be held in Tyler, Texas, Oct. 
27, according to a recent announce- 
ment from association headquarters 
in Tulsa. The meeting will be held in 
cooperation with the East Texas 
Natural Gasoline Men’s Club. 

Headquarters hotel for the meet- 
ing will be the Blackstone, although 
technical sessions will be held in the 
auditorium of the American Legion 
building. 
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EDWIN L. HALL 


J. G. GUARDIOLA 


NBPA 


The district and annual meeting of 
the National Butane-Propane Assn., 
scheduled for the Hollenden hotel, 
Cleveland, Sept. 18-19, will get under 
way Sept. 17 with a meeting of the 
board of directors. Other early ar- 
rivals for the two-day meeting will 
be able to see major league baseball 
that afternoon, according to E. E. 
Hadlick, executive vice president. 

Following election of officers and 
directors, members will hear ad- 
dresses by John G. Guardiola, ad- 
vertising manager of the Weather- 
head Co., who will speak on “Adver- 
tising and Sales Proinotion at the 
Retail Level”; M. F. Cotes, execu- 
tive vice president, Motor Wheel 





G. M. KINTZ 


H. F. BROWNE 
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Corp., “Business Fundamentals and 
Problems of Financing”; and a 
demonstration by G. M. Kintz and 
H. F. Browne, Bureau of Mines, on 
“Development of Static Electricity in 
Loading and Unloading Operations.” 

Tuesday, Sept. 19, will feature a 
tour through the American Gas 
Assn. Testing Laboratories, con- 
ducted by Edwin L. Hall, director. 


National Safety Council 


The 38th National Safety Congress 
and Exposition will be held Oct. 16-20. 
in Chicago, Ill. Sessions on industrial 
safety are scheduled for the Stevens, 
Congress and Morrison hotels; traffic 
safety sessions at Congress hotel; 
commercial vehicle, farm and home. 
safety sessions at La Salle hotel, and 
school sessions at the Morrison. 

For further information write R. L. 
Forney, general secretary, National 
Safety Council, 425 N. Michigan Ave., 
Chicago 11. 


Hess Named President of Gas 
Appliance Manufacturers Assn. 


Frederic O. Hess, Philadelphia, Pa., 
was elected president of the Gas Ap- 
pliance Manufacturers Assn. May 28 
at the 15th annual meeting of the 
association at White Sulphur Springs, 
W. Va. 

Mr. Hess, who is president of the 
Selas Corp. of America, succeeds 
Stanley H. Hobson, of Rockford, IIl., 
when his term expires on Sept. 30. 

Mr. Hess #§ now first vice president 
of the association which has a na- 
tional membership of over 550 manu- 
facturers of gas appliances and equip- 
ment. 

Other officers elected, who will take 
office in October, were: First vice 
president, Louis Ruthenberg, Servel, 
Inc.;.second vice president, A. B. Rit- 
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New GAMA officers, elected at White Sulphur Springs, W. Va., May 29, are, left to 
right: A. B. Ritzenthaler, vice president, Tappan Stove Co., Mansfield, Ohio, 2nd vice 
president; Frederic O. Hess, president, Selas Corp. of America, Philadelphia, president; 
current president Stanley H. Hobson, of Rockford, Ill.; and Louis Ruthenburg, chair- 


man of the board, Servel, Inc., Evansville, Ind., Ist vice president. 


They will take office 


in October. 


zenthaler, vice president, Tappan 
Stove Co.; treasurer, Lyle C. Harvey, 
president, Bryant Heater Division 
of Affiliated Gas Equipment, Inc., 
and secretary, H. Leigh Whitelaw. 


K. G. Jobson Named President 
Of Compressed Gas Assn. 


K. G. Jobson, Linde Air Products 
Co., was elected president of the Com- 
pressed Gas Assn. at its 37th annual 
meeting in New York in June. 

The association whch has long been 
a leader in technical developments af- 
fecting the gas industry, numbers 
many gas men among its members. 

The convention also chose Daniel 
Mapes, Walter Kidde Co., first vice 
president, and Roger W. Hooker, 
Electrochemical Co., second vice pres- 
ident. Franklin R. Fetherston con- 
tinues as secretary of the group. 


78 


R. S. Tulin, Geo. McLaren Will 
Head CNGA for 1950-1951 


The board of directors of the Cali- 
fornia Natural Gasoline Assn., at its 
annual meeting in July, named R. §. 
Tulin, manager of the natural gas 
and gasoline department, Shell Oil 
Co., to the presidency, and George C. 
McLaren, general superintendent of 
southern district natural gasoline de- 
partment, Standard Oil Co. of Cali- 
fornia, to the vice presidency of the 
organization. E. R. Millett, Jr., was 
reappointed as secretary-treasurer. 

Outgoing president J. B. Taylor, 
Signal Oil & Gas Co., presided over 
the business session and announced 
the results of the annual election of 
officers for the fiscal year 1950-1951. 

In addition to the past presidents, 


who are ex-officio members, the follow- 


ing were appointed to serve on the 
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executive committee: representing 
Class A members, F. E. Bradley, 
C.C.M.O. Co.; C. L. Case, Continental 
Oil Co.; R. C. Enderly, Wilmington 
Gasoline Co.; W. H. Kraft, Honolulu 





R. S. TULIN 


G. C. McLAREN 


Oil Co.; H. M. Paulsen, The Norwalk 
Co.; E. W. Walker, Western Gulf Oil 
Co. Class B memberships: P. E. 
Foote, Petrolane, Ltd.; William Moel- 
ler, Jr., Southern California Gas Co. 
Class C represented by J. S. Fluor, 
Jr., The Fluor Corp., Ltd. 


ASME Nominations Made 


J. Calvin Brown, of Los Angeles, 
has been nominated as the 1951 presi- 
dent of the American Society of Me- 
chanical Engineers, it was announced 
recently. Mr. Brown heads a slate of 
new ASMZ officers, including four 
regional vice presidents and two di- 
rectors-at-large, submitted by the so- 
ciety’s nominating committee. 

Since only one name is presented 
for each office, nomination is, in ef- 
fect, election to the office named. 
Formal election will take place in the 
fall and the new officers will begin 
their terms at the conclusion of the 
ASME annual meeting in December. 
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CALENDAR 
1950 


Aug. 14—Tennessee LP-Gas Assn. Annual 
Meeting. Andrew Jackson Hotel. Nash. 
ville. 


Aug. 16-18—LP-Gas Service School. Purdue 
University. Lafayette, Ind. j 


Aug. 21-22—Kentucky LP-Gas Assn. An- 
nual Convention and Trade Show. Seel- 
bach Hotel. Louisville. 


Sept. 6-8—Western LP-Gas Service School, 
University of California, Berkeley, Calif, 


13-15—National Petroleum Assn, 
Hotel Traymore. Atlantic City, N. J. 


Sept. 14-15—Mid-West Gas Assn. Gas 


School & Conference. Ames, Towa. 


Sept. 18—Pennsylvania LP-Gas Assn. An- 
nual Meeting. Galen Hall. Wernersville, 
Pa. : 


Sept. 18-19—National Butane-Propane Assn, 
District meeting. Hollenden Hotel. Cleve- 
land, Ohio. 


Oct. 2-6— American Gas Assn. 
Convention. Atiantie City, N. J. 


Oct. 2-6—Gas Appliance Manufacturers 
Assn. Exhibition of Gas Appliances and 
Equipment. Atlantic City, N. J. 


Oct. 4-5—LPGA Board of Directors, Am- 
bassador Hotel. Atlantic City, N.J. 


Oct. 5-6—LPGA North Eastern District 
Meeting. Ambassador Hotel. Atlantic 
City, N. J. 


Oct. 16-20—National 
Chicago, Ill. 

Oct. 27— Southern Regional Meeting, 
NGAA. Henkdquarters: Blackstone Hotel. 
Tyler, Texas. 


Nov. 6—North Dakota LP-Gas Assn. 


Nov. 9-11—California Natural Gasoline 
Assn. Los Angeles. 


Annaal 


Safety Congress. 


1951 


Feb.—Indiana LP-Gas Assn. Annual Meet- 
ing and Trade Show. 
Mar. 26-28—LP-Gas Service School. Uni- 


versity of Minnesota. Farm School. St. 
Paul. 


April 25-27—NGAA. Mayo Hotel. 
Okla. 


May 6-9—LPGA Annual Convention & 
Trade Show. Stevens Hotel. Chicago. 


Tulsa, 
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Arkansas Safety Record May Bring 


Group Insurance For Dealers 


ELLING occupied the -center ring 

at the annual convention and trade 
show of the Arkansas Butane Deal- 
ers Assn. held in Little Rock June 
11-18, but the glare of the kleig 
lights also spotlighted Safety, Meet- 
ing Electric Competition, Keeping 


Customers Satisfied, Using the User, 
Training Sales Personnel and many 
other subjects. 

M. L. Blair, chief inspector boiler 


By CRAIG ESPY 


division of the State of Arkansas, 
brought the report that the Arkansas 
LP-Gas industry still leads the na- 
tion in safe operation. So good has- 
been the safety record that Johnnie 
Porter, executive secretary, and Cy 
Carney, president, were able to an- 
nounce in a later meeting that one 





Arkansas group shows (front row) R. C. Weis, director; R. A. Carver, vice president; 


Amos David, president; 
secretary. Back: Lawrence R. Rambo, 
retiring president; 
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Preston P. Grace, 
director ; 
Pat H. Riley, Jr., 


vice president; A. W. Porter, executive 
Paul DeClerk, director; Cy Carney, 
director. 
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M. L. BLAIR 


T. G. TACKETT 


of the larger insurance companies 
now proposes to write group insur- 
ance for the members of the associa- 
tion providing three-fourths of the 
members will participate. 

Mr. Blair summarized the safety 
record by pointing out that in 1947 
there were eight reported accidents, 
five of these being caused by care- 
lessness on the part of someone 
other than dealers. In 1948 there 
were 14 reported accidents, six be- 
ing caused by persons not connected 
in any way with the industry. In 
1949 there were five reported acci- 
dents, four of them being caused by 
persons not connected with the in- 
dustry. To date in 1950 there are 11 
reported accidents, nine of which 
were caused by persons outside the 
industry. “When you consider the 
large number of bulk storage plants, 
dealers, employes and customers, you 
can be proud of this record,” Mr. 
Blair said. 

Carl Sorby, of George D. Roper 
Corp. told the group it was time for 
each one to stand up and be counted 
as doing something about the gross 
misrepresentations being made by 
the electric industry pertaining to 
cooking with electricity. Some of the 
facts which he rapidly established 
are that gas has greater flexibility 
and greater controllability; there is 
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no retained heat in the gas burner; 
you can see the gas flame—you can't 
see the heat in the electric element; 
meat is cooked with less shrinkage 
with gas. Women don’t have to take 
a course in cooking to cook with 
gas; gas will bring a cup of water 
to a boil 96.4% faster than elec. 
tricity; gas is more economical to 
cook with; it is cleaner and it is 
safer. He also urged the dealers to 
demonstrate appliances by hooking 
them up on the sales floor. “A dealer 
doesn’t buy a suit of clothes,” he 
said, “without trying it on and 
neither does a woman buy an ap- 
pliance without seeing how it works.” 

T. G. Tackett, president, National 
Butane Gas Co., dealt with the theme 
of success measured not in terms of 
what shall we do but upon the in- 
ward attitude of what shall we be— 
“What Shall We Be” with regard to 
sales policies, price cutting, safety, 
employe training and faith in our 
industry and country. He cited the 
case of one dealer who had put in 
36 LP-Gas heating jobs in the month 
of May and another who had already 
sold nine heating installations in 
June, and of manufacturers who had 
received more business this spring 
than ever before, to prove that LP- 
Gas sales are not seasonal. 

I. W. Patterson, vice president, 
General Gas Corp., said that one of 
the successful sales policies put in 
force by his company is that of 
conducting regular and well planned 
sales meetings and of educating and 
training employes to do a_ better 
sales job. There are five reasons why 
a person buys an LP-Gas installa- 
tion, he said. These are pride of pos- 
session; economy of use; protection 
to his family; utility of the installa- 
tion, and the pleasure it will bring. 

Fred A. Rives, Georgia Automatic 
Gas Co., made a plea for the training 
of technicians in the industry through 
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the Southern Technical Institute at 
Chamblee, Ga. Each state association 
is being asked to sponsor scholar- 
ships for two students. He also men- 
tioned that individual companies can 
and are providing scholarships. 


Considers Natural Gas An Ally 


Earl Hoar, Carroll County Butane 
Co., Berryville, Ark., told how his 
company had ‘turned to rural areas 
for customers, when natural gas was 
piped to his town. “As we saw our 
city accounts vanish one by one, we 
did the only thing we could,” he 
said. “We turned to the rural area 
for business. To our amazement we 
found a better business than we had 
before and we like to think that our 
selling job has meant better living 
for our friends in rural areas.” We 
now regard natural gas as our ally, 
he said, rather than ovr competitor. 

The very next speaker on the pro- 
gram was L. L. Baxter, president of 
Arkansas Western Gas Co., the com- 
pany that had piped Berryville for 
natural gas service. Mr. Baxter 
commended Mr. Hoar for his pro- 
gressive foresight and told how the 
LP-Gas companies and the city gas 
companies can unite on a common 
front for the advancement of both 
industries, our communities and our 
nation. 

Lee Brand, chairman of the LPGA 
advertising program, announced that 
25 farm and home papers will be 
included in the national advertising 
program. Advertising has already 
started in these papers. 

Closing sessions featured a_ talk 
by David Grundfest, president of 
Sterling Stores Inc.; an address by 
Governor Sidney McMath, of Arkan- 
sas, and an education forum led by 
Alex D. Hill, chairman of the asso- 
ciation committee on education. J. L. 
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Rupert took part in this discussion 
as did Olen Grounds, state LP-Gas 
instructor, recently appointed to en- 
gage in the sales training program 
in the state. 

Amos David, of Caraway, was 
elected president of the association, 
succeeding Cy Carney. Mr. David 
has served this year as vice presi- 
dent of the group and also as gen- 
eral convention committee chairman, 
Preston P. Grace, Batesville; Arthur 
R. Olson, Blytheville, and R. A, 
Carver, Mena, were elected vice 
presidents. Paul DeClerk, Pocahon- 
tas; Lawrence R. Rambo, Charleston, 
were elected directors» for 3-year 
terms. R. C. Weis, Brinkley, and 
Russell T. Evans, Yellville, for 2- 
year terms, and Pat H. Riley, Jr., 
Monticello, and E. W. Daniel, North 
Little Rock, for 1-year terms. 

One of Johnnie Porter’s stipula- 
tions for a good convention is that 
the men bring their wives and that 
there be plenty of good entertain- 
ment for all. The entertainment be- 
gan with the friendship hour on Sun- 
day evening and continued on Mon- 
day night with a buffet dinner and 
entertainment—“The Land of the 
Midnight Sun,” having an Eskimo 
theme. A banquet and dance were 
held on Tuesday night. Duke Sweeney, 
of Beals Advertising Co., was mas- 
ter of ceremonies at the friendship 
hour and was. assisted by Bill 
Childers, of Phillips Petroleum Co., 
and Max Fetty, of Delta Tank Co. 
and others. Mr. Sweeney and B. T. 
Harris presided over the bingo games 
at the second entertainment. The 
banquet speaker was Hon. Jeff H. 
Williams, of Chickasha, Okla. Mrs. 
Cy Carney was hostess to the many 
women attending the convention. 

Two hundred forty-eight registered 
at the convention but approximately 
400 attended. 
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Service School For 
West Coast — Sept. 6-8 


Plans for a three-day LP-Gas serv- 
ice school, Sept. 6-8, are being made 
by K. B. Jacobsen, West Coast sec- 
retary of the Liquefied Petroleum 
Gas Assn. The school will be held at 
the Berkeley campus of the Univer- 
sity of California. 

Designed for LP-Gas_ servicemen 
and all others interested in the LP- 
Gas industry, the school will offer 
comprehensive instruction by lead- 
ing industry men. Actual demonstra- 
tions and que:tion-and-answer periods 
will be featured, together with solu- 
tions to service problems confront- 
ing Pacific Coast operators. 

Subjects to be covered include prop- 
erties and characteristics of LP-Gas; 
transfer of LP-Gas; proper customer 
storage and piping installation; safe 
practices in delivery; fundamentals 
of a gas regulator; principles of com- 
bustion; pilot generated controls; 
electric controls; installation and 
servicing of water heaters; venting; 
problems of space heating; and custo- 
mer relations. Instructors will be an- 
nounced shortly. 

The committee for the Western LP- 
Gas school, under the chairmanship 
of W. A. Buehler, of Los Angeles, is 
composed of the following members: 
John Knox Smith and K. B. Jacob- 
sen, both of the LPGA; Dr. Helen V. 
Hammarberg, University of Cali- 
fornia; Henry C. Haar, Fresno; Fred 
Arnberg, Yreka, Calif.; L. V. Roth- 
rock; Boise, Idaho; F. F. Hampson, 
Yakima, Wash.; W. W. Dudley, Ely, 
Nev.; K. R. D. Wolfe, Marshalltown, 
Iowa; James C. Yeomans, Portland; 
William L. English, Tucson; and 
Orson P. Wright, Salt Lake City. 
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Unit Shipments Reach New 
Levels For 5-Month Period 


Statistics on gas fired central heat- 
ing units, domestic ranges, and water 
heaters released by the Gas Appliance 
Manufacturers Assn. show record and 
near-record figures for the first five 
months of 1950. 

Gas-fired central heating equipment 
shipped during the period totaled 307,- 
400 units—164.5% more than the 
116,200 shipped during the same peri- 
od in 1949. Included are furnaces 
(171,200), gas-fired boilers (18,300), 
and gas conversion burners (117,900). 

Shipments of 1,111,000 domestic gas 
ranges were reported in a like period. 
This was 64% greater than the 677,- 
600 units last year. 

Automatic gas water heater ship- 
ments during the 5-month period to- 
taled an all-time record of 831,600 
units, an increase of 61.7% over the 
1949 period. During the industry’s 
peak year, 1947, 806,900 units were 
shipped during the same period. 


E. M. Boyd, Kentucky Dealer, 
Passed Away in May 


Edwin M. Boyd, Home Gas Serv- 
ice, Williamsburg, Ky., died early in 
May following a long illness. 

Mr. Boyd had been active in the 
Kentucky LP-Gas_ Assn., having 
served on the membership commit- 
tee during 1949. 


Arkansas Legislation Revised 


LP-Gas regulations governing the 
industry in Arkansas were revised at 
a recent hearing, according to the 
Liquefied Petroleum Gas Association. 

Copies of the revisions are avail- 
able from the boiler inspection de- 
partment, Little Rock. 
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Two of its latest design tanks for truck 
conversion were shown by Santa Fe 
Engineering & Equipment Co. 


Los Angeles Truck Show 
Features LP-Gas Equipment 


That LP-Gas is a practical and 
much used fuel in internal combustion 
engines is a fact much better known 
by many hundreds of people because 
of the outstanding representation of 
the LP-Gas industry at the second 
annual National Truck, Trailer and 
Equipment Show held in Los Angeles 
during June. 

Six excellent exhibits showing the 
advancement and improvement in LP- 
Gas utilization equipment in the ap- 
plication of butane and propane as 
engine fuels were set up at the show 
for display before a record crowd of 
30,000 people. A great deal of interest 
in LP-Gas carburetion, which should 
prove advantageous to all LP-Gas 
dealers, was created by the displays. 

The companies representing the in- 
dustry included: American Liquia 
Gas Corp., Los Angeles; Hall- Scott 
Motor Car Co., Berkeley, Calif.; 
Santa Fe Engineering & Equipment 
Co., Maywood, Calif.; Twin Coach 
Co. (Fageol engine), Kent, Ohio.; 
and Ellis Manifold Co., Los Angeles. 
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The complete com- 
pany line of LP-Gas 
manifolds was dis- 
played by Ellis Man- 
ifold Co., together 
with Ensign carbu- 
retion equipment 
which the company 
distributes in south- 
ern California. 


The Hall-Scott Mo- 
tor Division pre- 
sented one its 400 
Series designed spe- 


cifically for LP-Gas. 


This LP-Gas Autocar 
has Algas 1200-A 
heat exchanger and 
regulator. Tanks were 
manufactured by 
Buehler Tank and 
Welding Works, 
Los Angeles. 


Bottom—Left: 

Largest LP-Gas 
booth at the show 
was that of the 
American Liquid 
Gas Corp., featur- 
ing its complete line 
of carburetion equip- 
ment. Twin Coach 
Co. loaned a new 
Fageol engine 
equipped with Algas 
carburetion for dis- 
play. 








Wildcatting 


With Converted 
Engines 


By JAMES JOSEPH 


LACERITAS hilltop—the little | 


hill that oil made a “mad moun- 


tain” as gold did more than a hun- | 


dred years before, is also an LP- 
Gas story. 


What was a boom and then a 


bust—and then a boom again, is 
probably the wildest, most mechan- 
ized 80 acres in the U. S. And while 
the boom of March, 1949, is dying 
down now—and wildcat operations 
becoming less risky, the Newhall, 


Calif., oil boom which was churned .» bs 


into being by portable rigs—many 
of them LP-Gas driven—is yet a 
fabulous story. 

The “Newhall Signal” put it this 
way: “Confusion was piled on con- 
fusion in September when a Los 
Angeles superior court judge 
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These big Waukesha engines, rated at 350 h.p., drive the rotary drill 





which is probing for oil at 7000 ft. near Newhall, Calif. The 4000-gal. 
tank supplies the equipment with 1200 gals. of LP-Gas daily. 


knocked out the acre drilling re- 
quirement. It seemed as though 
anybody with a portable rig and 
the nerve could move into the 80 
and drill himself an oil well. The 
hilltop became a churning maze of 
roads, while a steady stream of 
huge tankers hauled hundreds of 
thousands of barrels of oil to Los 
Angeles refineries.” 

But what has LP-Gas to do with 
oil and the bust that boomed? 

Plenty. 

It was LP-Gas that ran the por- 
table rigs—rigs that crowded one 
another for drilling room, that .be- 
came fortresses and a virtual “no 
man’s land.” At the boundary of 
™ each rig were “Private property— 
Keep Off” signs. There were 
guards—some of them armed—to 
‘emphasize the signs. 

How LP-Gas survived in an oil- 
gas field is essentially a merchan- 
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dising story. Something has al- 
ready been said about LP-Gas op- 
erated oil rigs. But merchandising 
opportunism is the key to LP-Gas 
exploitation under the very noses 
of its amassed competitors—gaso- 
line, diesel fuel, and electricity. 

A typical merchandising oppor- 
tunist was Elmer Davis, manager 
of Suburban Gas Service, Inc.’s 
Castaic, Calif., plant. Last year— 
before the bust that boomed, the 
Castaic plant did a 9000-gal.-a- 
month butane business. This 
month it was running 110,000 gal- 
lons! Or more than 12 times the 
former gallonage. 

It’s not enough to say, “Oh well, 
they had an oil boom in their front 
yards—they couldn’t miss.” The 
fact is, Mr. Davis and his Castaic 
outfit had to drum up the business, 
and what is more important, had 
to maintain the impeccable kind of 
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Suburban's plant at Castaic, Calif. Elmer Davis and one of two bulk 
trucks. This one holds 1225 gals. net. 


service which assured big rotary 
rigs like Loffland Drilling Co.’s— 
one of the biggest in the West— 
a sure power source. It was LP- 
Gas which in the end powered the 
rig’s big 350 hp. Waukesha en- 
gines—that stand higher than a 
man. 

Loffland accounts for 1200 gal- 
lons of butane daily—or 36,000 
gallons a month. It’s an account 
that diesel fuel—or gasoline— or 
electricity might have gotten. But 
the fact is that LP-Gas—with El- 
mer Davis its field representa- 
tive—got the contract. 

That’s something to remember 
—every LP-Gas dealer is an am- 
bassador for butane-propane. In an 
industry composed for the most 
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part of “little guys,” independents 
who must continually compete with 
big outlets for other fuels, this 
personal representativeship for 
LP-Gas becomes especially impor- 
tant. Give faulty, slip-shod serv- 
ice, and your customers begin not 
only to doubt you—but to doubt 
your product too. 

So when the Loffland Drilling 
Co. moved in, set up its big rigs, 
powered by five gas-burning en- 
gines, Mr. Davis was on hand to 
guarantee service. He was told that 
one slip in service, one let-up in de- 
livery, could cost the drilling com- 
pany up to $80,000 in rig repair. 
When drilling begins it’s got to be 
continued to the end. No let-ups. 
No stopping. A 24-hour operation. 
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Consider the Advantages of the 
iasnOrrac System 


TRADE MARK PAT. APPLIED FOR 





M & M | "JOHN nrcmneny 
SAFE ©@ SIMPLE ®@ EFFICIENT ® LOW IN COST 


The Flash-O-Trac System is not affected by change of weather 
conditions or climate. Straight Butane or straight Propane can be 
used in summer or winter. Cold weather is no problem with 
Flash-O-Trac because of the exclusive type heat exchanger. Hot 
water from the tractor radiator circulates through an extra heavy 
pipe.in the tank. The pressure inside the tank can be raised or 
lowered as needed for easy filling or for long, heavy, continuous 
operation. 

The Flash-O-Trac system uses three stages of regulation which 
insures perfect control of the gas. The fuel control valve delivers 
the gas to the engine in the correct ratios for light or heavy loads. 
No tractor is too large or too small for the Flash-O-Trac. 

Another exclusive feature is the special Flash-O-Trac Venturi 
used to replace the old gasoline Venturi that comes in the original 
gasoline carburetor. 

We have a school each week to train your service and installa- 
tion men on all different type tractors. This school is free. 


FLASH-O-TRAC KITS ARE COMPLETE IN EVERY DETAIL 
Write for Full Particulars to the... 
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Santa Fe ‘“‘Custom-Built’’ 





Santa Fe "Custom-Built" 
LP-Gas Tanks are available 
for any Tractor or Truck 
requirement. Designed for 
fast, simple and inexpensive 
installation. Many stock models available, 
including brackets—others fabricated to speci- 
fications. Licensed and bonded in states where 
required. Tanks comply with N.B.F.U. require- 
ments. U. L. approved valves—excess flow 
“protection. Highest.standards of engineering, 
materials, and workmanship. 


Write for specifications and counsel. 


Engineering & 
Santa Se Equipment Co. 


3814 Fruitland Ave. * Maywood, Calif. 














FOR BETTER 


CONVERSIONS 
(TO L-P 






Make every conversion a better in- 
stallation by using an Ellis Manifold 
designed especially for LP-Gas. Your 
customers will find they get more 


power and mileage . . 
get more customers. 
Ellis “Bu-Power” Manifolds have been 


tested and proven by hundreds of suc- 
cessful installations. 


ELLIS MANIFOLD CO. 


1708 S. Soto St., Los Angeles 23, Calif. 


. and you will 












Stoppages can ruin the hole 4l. 
ready drilled—warping bits and oj 
well tools. 

Mr. Davis put one of his tw 
bulk trucks on the jobs—hauling 
from 1200 to 2400 gallons of bu. 
tane a day. Its one job—to kee 
Loffland’s 4000-gallon storage tank 
filled to capacity. 

What’s more, Mr. Davis rented 
the 4000-gallon tank to the drilling 
outfit for a 1-cent-a-gallon fee, 
Rental averages about $12 daily— 
7 days a week. 

Plenty of operational facts have 
been supplied to show that LP-Gas 
can have big advantages over other 
fuels for wildcatting . . . particu- 
larly in the preliminary stages of 
a field. But in rough - and - ready 
fields like Newhall and Placeritas 
hill, practical operators have 
chalked up a unique reason. 

“You can drain diesel fuel,” an 
operator said, “and you can siphon 
gasoline — but stealing LP-Gas 
from cylinders is just about im- 
possible.” 

LP-Gas, they say, has theft-proof 
advantages. 

And that becomes a merchandis- 
ing, angle which the oil drillers 
suggested and which should be- 
come a talking point for dealers. 

Phil Burbank, who is Loffland’s 
long-time drilling foreman—an oil- 
tool pusher who has drilled in most 
of the world’s oil centers — says 
that LP-Gas is “just more depend- 
able for our kind of operation.” 

What he means, of course, is 
that Suburban’s merchandising 
and delivery service is a whole lot 
better than the service of other 
competitive dealers. It was mer- 
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With the NEW 
Roadmaster 


L.P.G. 
REGULATOR 


Built For All Internal 
Combustion Engines 


Here is Power, Economy and Performance never 
before attained in L.P.G. Carburetion. Expertly Power 
engineered and performance-proved after many 
months of painstaking research and roadtests. 
These Roadmaster products are tops in modern 
design and modern performance. 


Yetarelaikeh ales 


Easy Starting 





MODEL-M ADAPTER ELECTRIC FUEL Keelakoyan y 
CARBURETOR SHUT-OFF VALVE 


Cash in on this sensational selling, high volume 
Roadmaster product. They build lasting good- 
will with your customers by giving long years 
of trouble-free service wherever installed. 


Stability 


Write today for complete details. 


Roadmaster PRODUCTS CO. 
3350 San Fernando Road 
Los Angeles 65, California 
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Carburetion Conversion - 
_ Equipment 


Stand-By Plants — Bulk Stor- 
age Plants—Carburetion and 
Conversion Equipment For All 
Internal Combustion Engines. 


fm. AMERICAN LIQUID GAS CORPORATION ‘ 


1109 Santa Fe Avenue 
Los Angeles 21, Calif. 











* EASIEST 
To Adjust 


te Ves , of all LP-Gas 
Carburetors, DIX is 
easiest to adjust. 


BECAUSE . . . all adjustments— 
idle, part throttle and full load are 
on outside of unit < . . Another rea- 
son why you should SPECIFY DIX. 


Dix Manufacturing Co. 


3447 E, Pico Blvd., Los Angeles 23, Calif. 
Export: 301 Clay St., San Francisco 
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vinced this one driller of LP-Gay 
advantages. 

Suburban’s Castaic operations 
changed over in a short year and 
a half from an almost wholly agri- 


cultural-residential dealer to serv- | 


icing portable rigs. And when it 
came to other phases of oil—such 
as a nearby oil storage facility— 
Surburban played its merchandis- 
ing cards well again. The problem 
was to heat water—run it through 
coils in crude oil tanks to warm 
the tacky crude to higher viscosity, 
so oil would flow into tankers. This 
one storage facility account uses 
700-800 gallons of propane weekly 
—a good and steady customer. 

In its merchandising pitch, Sub- 
urban, which has a relatively small 
bulk plant at Castaic, could only 
guarantee steady service. But that 
was enough. 

As Mr. Davis puts it, “So much 
LP-Gas flows through our small 
plant now that sometimes we fig- 
ure it might be cheaper and easier 
not to use the bulk tanks at all. 
Daily, as high as 7000 gallons have 
flowed through its bulk plant— 
which has only an 11,000 - gallon 
capacity.” 

The plant on busy U. S. highway 
101—at the foot of .the Ridge 
Route between Bakersfield and Los 
Angeles, plays for highway busi- 


The Suburban Gas Service bulk storage tanks 
at Castaic, Calif. Each holds 11,000 gallons. 
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ness too. An increasing number of 
hay trucks are using LP-Gas for 
fuel. Most carry 200 gallons of bu- 
tane. Mr. Davis has a Smith pack- 
less pump working off two 1100- 
gallon American “Red Head” tanks 
to service these trucks. It’s sea- 
sonal, for the most part, but a 
heavy gas consumer during haying 
time. 

LP-Gas is a natural for wildcat- 
ting. Delivery is easy. No perma- 
nent installation need be installed. 
You can rent the driller a storage 
tank for his short operation. 

In most of the portable rigs, the 
decision has already been made. 
Easily portable, compact, small- 
weight-per-horsepower gasoline or 
LP-Gas engines are already part 
of the equipment. The decision to 
convert is up to you — and your 
service. 

At one time there were 36 rigs 
working simultaneously near New- 
hall—and Suburban serviced 50% 
of them. It ran trucks night and 
day —-because drilling operations 
worked night and day. It used its 
two bulk tankers, 1225-gallons 
each, and its semi-trailer tanker, 
3693 gallons. 

In its quick switch from almost 
wholly residential - agricultural 
service, Suburban proved that 
while wildcatting is occupationally 
hazardous for the driller—with 4 
out of 5 holes resulting in “dust- 
ers’—for the LP-Gas dealer, at 
least, it’s a sure bet. Dry hole or 
gusher, the dealer who leaps at this 
merchandising opportunity, is as- 
sured a big consumption customer. 
- One drilling outfit like Loffland 
which, though big, is general run 
among wildcatters, has, for exam- 
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ple, three 350-hp. Waukesha en- 
gines, driving drills, water pumps, 
and rigging. Two more 225-hp. en- 
gines handle additional pumps. At 
least two more engines—all LP- 
Gas-fueled, work the 25kw. light 
plant—for day-night operation and 
standby. This does not even con- 
sider individual heaters for vari- 
ous bunk houses, trailers, and ad- 
ministrative quarters. In some lo- 
cations, a sump pump will also be 
used. No wonder then, that an op- 
eration of this kind uses as much 
LP-Gas in one day as some dealers 
sell in a week. 

But along with increased loads 
built by oil operations goes added 
responsibility for the dealer: a 
chance to do some LP-Gas mis- 
sionary work. 

Placeritas hilltop—the little hill 
that oil made a “mad mountain” 
as gold had a hundred years be- 
fore, was for an LP-Gas merchan- 
dising - opportunist, Elmer Davis, 
and his Suburban Gas Service, an 
LP-Gas story, too. 


LP-Gas Trailer Units Shipped 
East for Demonstration 


Shipment of three trailer units, de- 
signed to operate behind demonstrator 
buses at various Mid-Continent points, 
was made recently to the Twin Coach 
Co., Kent, Ohio, by Parkhill-Wade, 
Los Angeles, consulting and construc- 
tion engineers. 

The units are indvidual, 500-gal. 
tanks, designed under ASME code for 
250 Ibs. working pressure, and are 
mounted on heavy-duty Utility dual- 
tired trailers. All are equipped with 
electric motor drives direct connected 
to Smith MC-1044 pumps which are 
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Want Sales Appeal? The handsome design of 
the new Rheem oe much sales appeal as a new 


refrigerator or automatic washer. And the na 


; tionally advertised Rheem name is an important 
selling asset for you. Customers have confidenge 
in the Rheem brand. 


Want Product Features? The palented* Rheem- 
Process tank guards against corrosion and leaks, 
It’s the result of more than 20 years develop 
ment. And Rheem has the magnesium rod— 
Fiberglas insulation — Grayson Unitrol — plus 
many other important features. *Pat. No. 2444833 


Want Top Guarantees? All Rheem models carry 
the Good Housekeeping Guaranty plus the lib- 
eral Rheem guarantee in writing. All gas models 
are approved by AGA, oil and electrics by UL. 
The Rheem name offers the reliability and 
reputation of the world’s largest maker. 


Want Sales Help? Rheem gives you merchan- 
dising aids, fast factory shipment, technical 
service. You can choose from a complete line of 
—— automatic water heaters in all sizes 
for every type of fuel—a full line of warm air heat- 
ing equipment—oil storage and septic tanks... 


It’s good business to rely on Rheem 
RHEEM MANUFACTURING COMPANY 
570 Lexington Avenve . New York 22, N. Y. 
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Rear view of Parkhill-Wade fueling unit showing meter, 
hose reel, 


regulator, 


in turn piped to Neptune direct-read- 
ing meters operating in conjunction 
with a differential back-pressure regu- 
lator for control of the meter. This 
circuit is patented and belongs to 
Parkhill-Wade. 

In view of the fact that the trailers 
are designed to use local fueling sta- 


- \ = 
PARKA. WADE 





differential back-pressure 
and nozzle. 


tion current for the operation of the 
motor drives, electrical equipment is 
Class I, Group D for hazardous loca- 
tions. Hoses are standard propane de- 
sign equipped with the Parkhill-Wade 
nozzle. 

Directly in the rear of the trailers 
is a Parkhill-Wade twin propane de- 


Three trailer units shipped from Parkhill-Wade, Los Angeles, to Twin Coach Co., Kent, 
Ohio, for fueling demonstrator buses. 


AUGUST — 1950 





livery unit. The meter, differential 
back-pressure regulator, hose reel, 
and nozzle can be seen in the rear 
view of the unit. 

According to C. L. Parkhill, a 
unique feature is the fact that all 
controls—engine throttle, pneumatic 
power take-off, and tank suction 
valves—for the delivery operation are 
mounted on a panel directly in front 
of the operation. 

Another innovation derived from 
the flying experience of C. L. Park- 
hill, Jr., has been incorporated. The 
emergency brake and rear doors to 
the hose compartment are so inter- 
connected that in the event the driver 
should get into the cab and release 
his emergency brake with the rear 
doors open, he gets a typical landing 
gear squawk in the cab. Conversely, 
should he fail to lock up his emergency 





The “Flashotrac’”’ supply tank and equipment mounted on side of tractor. 
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brake on stopping for a delivery, he 
gets a similar alarm at the rear of 
the truck. However, the essential 
safety feature in the overall delivery 
design lies in the fact that the opera- 
tor does not have to move away from 
the rear end of the truck at any time 
during delivery. : 











Baker, of Plainview, Texas 
Enters Tractor Field 


The Baker Flash O Trac Co., a di- ‘ 
vision of the Baker Flash-O-Gas Co,, 
Plainview, Texas, is placing on the 
market a new type tractor conversion ( 
kit. The Flash O Trac conversion 
system features a_ built-in-the-tank 
heat exchanger, made of double ex- 
tra heavy pipe placed near the bot- 
tom of the tank, where it will always 
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The TEMCO line and TEMCO reputation sells for you 
twenty-four hours a day. When you offer TEMCO 
Gas Heaters it amounts to adding a new salesman to 
your staff at no added cost. TEMCO and only TEMCO 
Gas Heaters offer you ALL these selling advantages. 
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Beautiful rust-proof, fade-proof Porcelain 
Enamel Finish which cleans with a whisk of 
the cloth. 

A size and model for every heating require- 
ment. 

Flame-proof Pyrex Glass Fronts on Radiant 
models. 











stalled, available. 


Proved performance ... TEMCO has built 
over a million Gas Heating units. 


National advertising which pre-sells your 
customers. 


TE nM & 
GAS HEATERS 


TEMCO, Inc., Division B-217 Nashville 9, Tennessee 
Please rush me the new Temco Gas Heater Catalogue. 
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be submerged in the liquid. Hot water 
from the radiator circulates through 
this pipe in the tank, providing the 
necessary heat for vaporization. A 
valve is placed in the water line per- 
mitting the farmer to open or close 
the line and increase or decrease the 
pressure inside the tank. 

This heat exchanger is made in 
sizes from 200 to 300 hp. for differ- 
ent capacity tanks, vaporizing from 
20 to 30 gals. of butane per hour. The 
manufacturer states that the action 
of the heat exchanger permits the 
withdrawal of clean vapors through 
the regulators and eliminates the ne- 
cessity of having a filter because of 
eliminating tank scale or dirt passing 
through the system. 

With the Flash O Trac system, the 
gasoline carburetor is left on the 
tractor and a special venturi is used 
inside the old carburetor, replacing 
the old gasoline venturi. The present 
gasoline carburetor is drilled and 
spudded for butane. The load gas 
goes into the small part of the ven- 
turi and the idling gas goes into the 
intake manifold. 

The carburetor is drilled and 
tapped for a balance line. The bal- 
ance line is used to compensate for 
air cleaner resistance. 

Three stages of regulation are 
used. Tank pressure is reduced to ap- 
proximately 15 Ibs.; then to 3 ounces; 
then to slightly below atmospheric 
pressure. 

There are only two adjustments— 
the load adjustment and the idling 
adjustment. An economizer is built 
into the fuel control valve in order 
that the mixture may richen up for 
heavy load and lean out for a light 
load. 

Four sizes of tanks are used for 
tractors with the Flash O Trac sys- 
tem. One of these four tanks will fit 
any make or model tractor, it is 
stated. 
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LP-Gas 
Filling 
Station 
Directory 





The use of butane and propane 
for automotive vehicles is spread- 
ing rapidly and presents an urgent 
need for information regarding the 
locations of filling stations all over 
the United States where fuel can 
be obtained for highway demands. 

To supply this demand, BUTANE- 
PROPANE News plans to develop an 
up-to-date directory of such sta- 
tions. To accomplish this end, we 
request every operator of a high- 
way station selling LP-Gas and 
every domestic dealer equipped 
and willing to serve highway ve- 
hicles send us the following: 

Name of station. 

Name of owner or manager. 

Location—by street, number of 
highway, nearest town, and state. 

Mail to BUTANE-PROPANE News, 
198 So. Alvarado St., Los Angeles, 
Calif. 


To help interstate truckers we 


will publish in BUTANE-PROPANE 
News, as received, all such list- 
ings. Later, these will be compiled 
in directory form and made avail- 
able to everyone. 

If you want your name included 
in this listing, send it in imme- 
diately. Also, please give us the 


names of all other LP-Gas stations | 


known to you.—Editor. 
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+ ae leading Fort Worth hotels 
were utilized to house the fifth an- 
nual convention and trade show of 
the Texas Butane Dealers Assn. held 
in that city June 22-24. Exhibits of 
46 manufacturers were set up in the 
Texas hotel. Meetings were held in 
this hotel and in the Blackstone. 
Some 427 registered at the confer- 
ence but attendance was judged to be 
in the neighborhood of 600. Both Fort 
Worth and Galveston are bidding for 
the 1951 convention. Announcement 
will be made later by Wm. J. Lawson, 
executive secretary, on the city which 
gets the favorable nod of the board 
of directors. 
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Texas Dealers Plan 
State-Wide Advertising Plan 


By CRAIG ESPY 


In general. the convention papers 
were more potent this year. There 
was, for example, the paper present- 
ed by General P. A. Weatherred, at- 
torney, of Dallas, considered to be a 
high authority in the state on the 
Wage and Hour Act. He had been re- 
tained by the association to make a 
special study of the act as related to 
the butane industry. His paper will be 
published later by the association in 
booklet form, for distribution to its 
members. 

General Weatherred set up in lay- 





New Texas officers are (seated, left to right): J. H. Winton, Beaumont; U. C. Roney, 
Corsicana; Elmer Boatman, Fort Stockton; Gene Bumpus, Plainview. Standing: Gus 
J. Moos, Austin; C. D. Ribble, Paris (new president)? and William J, Lawson, Austin. 











man’s language the salient features, 
the provisions and implications of 
what he termed “a complicated and 
hazardous business law.” His study 
enables the dealer to determine who, 
if any of his employes are covered 
and who are exempt. ‘ 

Dean Whiffen, head of the general 
liability section, State Department of 
Insurance, Austin, pointed out in 
another important paper that the 
LP-Gas industry is coming into its 
own, insurance-wise. The industry 
was once regarded by insurance 
companies as the stepchild of the 
petroleum industry, said Mr. Whiffen, 
as he told about the industry-wide 
survey his department had conducted 
during the past year with the coop- 
eration of the state association. The 
premises of somé 175 butane dealers 
and operators were visited in the 
course of making this survey to de- 
termine the actual insurance re- 
quirements of the industry. 

Out of the recognition given this 
study, new tentative public liability 
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Texas association directors (seated, left to right): J. E. Walling, Jr., E. O. Brown, 

Fred Greenwood, Carl Clardy, W. R. McCright, Lyle Blanton, Elmer Atkins, Standing:- 

Cc. G. King, J. C. Rice, J. W. Beasley, R. E. Lee, C. J. Crittendon, L, D. Lowry, Jr., 
John Wolf, and W. R. Lovelace. 


classifications acceptable to the LP- 
Gas industry and to insurance com- 
panies have been set up. Mr. Whif- 
fen also reported that a downward 
revision of the product liability rates 
is now in progress. As of June 1, the 
rates for manufacturers’ and con- 
tractors’ coverage applicable to LP- 
Gas dealers has been reduced. In the 
automobile picture the*surcharge ap- 
plicable to automobile bodily injury 
and property damage for trucks 
hauling LP-Gases has been reduced 
from 25% to 10%. Also, the increased 
limit percentage factor for 25/50 lim- 
its has been reduced 18%. 

In a paper on static electricity 
and the butane industry, G. M. Kintz, 
of the U. S. Bureau of Mines, told 
how static electricity has baffled and 
harmed man and beast since the be- 
ginning of time. “There are few 
homes or industries where it cannot 
cause a fire or an explosion,” he 
declared. 

Demonstrations put on by Mr. 
Kintz and his associate, H. F. 
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Take advantage of the 
growing consumer demand 
for bulk L P-Gas. Butler 
LP-Gas Equipment — sys- 
tems, truck tanks and 
transports — has all the 
quality features you need 
to.cash in on this trend. 
You can depend on Butler 
LP-Gas Equipment—better 
looking, longer lasting, 
more economical. Butler 


PROPANE GAS Y 


seer ee 


Le 
Quality L P- Gas 
Sees Mou Cetier/ 





Equipment 





Equipment stands up better 
under constant usage. 


Butler Blue Belle Home Gas 
Systems, Truck Tanks and 
Twin-Tank Transports are 
ideal for the dealer who 
wants a sound, long - term 
investment. Get complete 
information on Butler top 
quality LP-Gas Equipment. 
Mail the coupon below. 


GMilsye Serving the L P-Gas Industry with 
> ___<74 ° ° 
Quality Equipment 


BUTLER MANUFACTURING COMPANY 


Tear Off 
and 
Coupon TODAY! 
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Galesburg, Ill. 


Richmond, Calif. Minneapolis, Minn, 
Address Dept. BP58 at Office nearest You: 

Butler Manufacturing Co., 
7410 E. 13th Street, Kansas City 3E, Mo. 
910 6th Ave., S. E., Minneapolis 14, Minn. 
Send full information about 0 Butler Blue Belle Home 
Gas Systems OO Butler LP-Gas Truck Tanks OO Butler 
LP-Gas Transports. 


Name. 





Firm Address 





Zone. State 





















Browne, proved the presence of sta- 
tic electricity in everyday life and 
demonstrated the need of proper 
grounding and bonding as a means 
of preventing the accumulation of 
static electricity. 

U.-C. Roney, of Corsicana, chair- 
man of a special committee to study 
the advertising needs of the industry, 
came to the front with a report that 
the state association sponsor an ad- 
vertising program involving expendi- 
tures of $25,000 to $40,000 the first 
year. Without desiring to commit 
dealers specifically to any set plan of 
raising funds for the program, a 
vote was taken giving approval to 
the general idea that this promotion 
be launched. Funds can be raised, 
said Mr. Roney, by taking a per- 
centage, for example .2 of 1%, of 
gross sales; or it can be raised as a 
percentage of present advertising 
expenditures; or it can be based on 
the number of trucks operated. The 
manufacturers of appliances and 
equipment will also be invited, prob- 
ably on a sales percentage basis, to 
participate in the program. 

In the annual report, highlights of 
the work of the association were 
presented in interesting fashion. Wm. 
Lawson, acting as narrator, pre- 
sented pertinent facts, while B. A. 
Heidt, an associate, flashed illustra- 
tive charts and diagrams on a screen. 
Pictures of the buying power of the 
membership of the association were 
depicted as about 25 million dollars 
annually. 

An important amendment to the 
constitution was voted to make it 
possible for all former presidents of 
the association to be retained on the 
board of directors. 

A number of prominent out-of- 
state visitors were introduced at the 
conference. These included Al Had- 
lick, executive vice president of Na- 
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tional Butane-Propane Assn.; John- 
nie Porter, executive secretary, and 
Amos David, president of the Ar- 
kansas Butane Dealers Assn.; G. W. 
Requa, executive secretary of the 
California Liquid Gas Dealers Assn, 

Walter Casey, of Beaumont, spoke 
at one of the luncheon meetings and 
Hon. John §S. Redditt, of Lufkin, 
spoke at another. .The annual ban- 
quet, dance and fun night was the 
climax of the entertainment program 
and also closed the convention. 

W. R. McCright of Victoria, Texas, 
president of the association, pre- 
sided over the conference, relinquish- 
ing his gavel at the end to C. D, 
Ribble, Paris Automatic Gas Co, 
Paris, Texas, elected as new presi- 
dent. Mr. Ribble was vice president 
during the year just ended. 

Other officers elected at the meet- 
ing of the board of directors were 
Gus J. Moos, Austin, re-elected sec- 
retary-treasurer; U. C. Roney, U. C. 
Roney Inc.,° Corsiciana, vice presi- 
dent; Gene Bumpus, Johnson and 
Bumpus Inc., Plainview, vice presi- 
dent; Elmer Boatman, C. R. Shannon 
Inc., Ft. Stockton, vice president; 
J. H. Winton, Winton Automatic Gas 
Co., Beaumont, vice president. 

District directors elected were: 
J. H. Winton, Beaumont; J. C. Rice, 
Border Butane Gas Corp., Weslaco; 
Frank Spiller, Spiller Butane Inc., 
Austin; Clyde Crittenden, Crittenden 
Butane Co., Bonham; John Wolf, 
Wichita Butane Gas Co., Wichita 
Falls; W. R. Loveless, W. R. Love- 
less Co., Eden; Gene Bumpus, Plain- 
view. C. D. Ribble, Paris; Johnny 
Childers, Lufkin; Elmer Boatman, 
Ft. Stockton, and John Witt, Tahoka, 
were elected directors at large. Past 
presidents who became directors are 
Elmer L. Atkins, W. E. Fraley, Lyle 
Blanton, Gus J. Moos, J. E. Walling, 
Jr., and W. R. McCright. 
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Neptune truck meter. 


Truck Meter 


Neptune Meter Co., 50 W. 50th St., 
New York 20. 


Model: Red Seal 1%” Type D 
Meter with Register No. 433. 

Application: For tank trucks and 
bulk plants. 

Description: Designed for a work- 
ing pressure of 250 psi, this high 
pressure meter has strainer, vapor 
release valve, back pressure valve, 
inlet check valve, and relief valve as- 
sembled with the meter; this con- 
struction saves payload space and 
weight on trucks. 

All the accessory equipment neces- 
sary for efficient metering is assem- 
bled to the meter unit and a special 
check valve for the vapor release 
vent line is furnished separately. 

Maximum rate of flow is 30 gpm; 
minimum, 5 gpm. Connections include 
1%-in. female pipe thread inlet. Back 





pressure valve on outlet is a 2-in. 
female thread. 

According to the manufacturer, 
proper installation is very important 
and the company has available “Op- 
erating and Maintenance Manual with 
Parts List” (Form 717-1). 





Safety Relief Valve 


L. C. Roney, 
inc., 1511 West 
Florence Avenue, 
Inglewood, Calif. 

Model: Roney 
No. 2106. 

Description: A 
“special spring 
protector” has 
been incorporated 
in the %-in. size 


safety relief : 

valve. The per- ~ _ 

formance of the 

Roney No. 2109 

(1%-in. size) : 

valve was the de- : 

ciding factor in ee 
‘ Be : : 4 





the redesign of 
the %4-in. valve. 

The spring pro- 
tector prevents 
the spring from 
going solid when 
the valve “pops” Roney relief valve. 
wide open. Overstressing the spring 
is prevented—the start-to-discharge 
pressure does not drop appreciably 
after repeated pops. Valves have been 
checked after 25 pops and the start- 
to-discharge pressure was found to be | 
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within 5 psi of the original setting. 
A feature of the new relief valve 
is an all-brass poppet with a new 
style disc holder. Special washer and 
screw construction provide a positive 
means to hold the seat disc in place. 
The UL flow ratings for the %-in. 
valve are 1850 cfm for the 2106GL 
setting and 1830 cfm for the 2106GH 
setting. Other flow ratings for the in- 
dividual valve when installed on the 
Roney 1272 multihead will be furnish- 
ed upon request. 


Automatic Clothes Dryer 


Hamilton Manufacturing Co., Two 
Rivers, Wis. 


Model: No. 1100-G. 


Description: This Hamilton dryer, 
with automatic electric ignition, op- 
erates on LP-Gas, manufactured, 
natural, and mixed. The -electric ig- 
nition consists of a timer dial which, 
when turned on, energizes a small 
electric coil which generates suffici- 
ent heat to ignite the gas at the pilot. 
Model 1000-G is non-automatic. 

The timer switch turns on the elec- 
trie motor and fan, puts the drum 
into motion, governs the length of 
time the gas burner will operate, and 
permits the drum to revolve for five 
minutes after the main burner is 
shut off. This last action utilizes the 
stored heat eliminating waste of heat, 
and cools the clothes for easier han- 


‘dling. The flow of gas to the pilot as 


well as to the main burner is stopped 
when the timer is turned off. 

Any temperature between a low of 
145° and a high of 190° may be at- 
tained by the adjustable heat control, 
depending upon the fabric to be dried. 
Heat is generated by a thermostatical- 
ly controlled gas burner. 

The “Sun-E-Day” lamp is a merc- 
ury vapor bulb that sanitizes the 
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Hamilton clothes dryer. 


clothes and gives them an outdoor 
freshness. 

The cabinet, constructed of heavy 
gauge high grade furniture steel and 
finished in baked white enamel, meas- 
ures 39 in. high, 31 in. wide, and 27% 
in. deep. Heat input is 18,000 Btu 
per hour. 

Loading door is double wall con- 
struction with rubber gasket jamb to 
prevent heat loss. Drum and burner 
housings are insulated to retain heat. 
Fluted panel at right of door is 
hinged for easy repair, replacement, 
and adjustment of burner and con- 
trols. No oiling or greasing is re- 
quired. 


Sealing Compound 


Crane Packing Co., 1838 Cuyler 
Ave., Chicago 13. 


Model: John Crane Plastic Lead 
Seal No. 2. 

Application: For use in joining 
threaded pipe connections or other 
closely fitting metal parts in devices 
handiing propane, butane, gasoline, 
or petroleum oils to render joints 
tight against leakage. 


Description: This is a permanently 
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The NEW 
Acorn and Oriole 
Gas Ranges are 


Styled to PLEASE and 
Designed to sell! 


Strikingly beautiful, Acorn and Oriole embody 
more basic value than ever, with customer- 
winning features that ring cash registers for 





dealers who are alert to this strong trend to 
“Value Shopping”. 


Fair Prices make Fine Profits. 
Want the whole story? 
Write or Wire 


AcorNn-ORIOLE A 


DIVISION OF 


PERFECTION STOVE COMPANY 
7138-D Platt Avenue « Cleveland 4, Ohio 
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Crane sealing compound. 


plastic lead base compound consist- 
ing of fine lead powder in a specially 
developed insoluble vehicle which acts 
as a lubricant. Its non - hardening 
feature is a result of its having no 
volatile constituents. 

Features of the Underwriters’ ap- 
proved compound include service as 
a gasket—eliminating the use of gas- 
kets on reasonably flat surfaces—a 
thin layer of the material completely 
fills in minute surface imperfections 
and resists washing out by air, gases, 
or liquid under pressure. It is insolu- 
ble in a wide variety of liquids and 
gases. The compound prevents thread 
deterioration by forming a coating 
throughout the joint which protects 
the threads from oxidation and moist- 
ure. 

A free sample of the compound 
will be sent to inquirers. 


Draft Gauge 


Bacharach Industrial Instrument 
Co., 7000 Bennett St., Pittsburgh, Pa. 


Model: - Draftrite. 


Application: This neutral pressure 
point indicator for testing gas burn- 
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ecs is capable of detecting the slight- 
est draft or pressure inside the fur- 
nace and over the burner. Also use- 
ful for checking the draft at the re- 
lief opening of the draft hood. 

Description: The gauge indicates 
pressure or draft as low as 1/1000-in. 
water with a total pointer movement 
for 1/100-in. water pressure or draft. 
Zero is at the center of the scale. 

The Draftrite is supplied in a pock- 
et-size leatherette case which holds 
the gauge and draft tube. 








Bacharach draft gauge. 


Cylinder Filling Unit 


Weatherhead Co., 300 E. 131st St., 
Cleveland 8. 


Model: Automatic Cylinder Filler. 

Description: A single push-button 
control starts the filling operation 
and a full %-in. diameter valve open- 
ing allows for faster filling. A spe- 
cial, resilient-nosed adapter permits 
rapid connection to the cylinder with- 
out use of wrenches. 

The unit automatically shuts off to 
within one ounce of accuracy, thereby 
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eliminating the possibility of over- 
filling. No electricity is involved; the 
only power needed is the control 
pressure supplied either from the va- 
por space of available LP-Gas or 
from an air compressor. 

Because of the simplicity of the 
unit, installation can be completed in 
less than an hour on any beam scale. 
If, for any reason, the operating 
pressure fails during the filling op- 
eration, the valve will automatically 
close. All necessary parts and equip- 
ment for installation are constructed 
of corrosion-resistant materials and 
are furnished by Weatherhead. 





Weatherhead cylinder filling unit. 


Chase for Name Plates 


M. E. Cunningham Co., 107 E. Car- 
son St., Pittsburgh 19, Pa. 


Model: Type Chase TC. 

Application: For use in stamping 
numbers, code information, and other 
data on metal name plates. 

Description: Available in a variety 
of sizes to suit any size plate, it can 
be set up to coincide with the various 
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Cunningham name plate chase. 


panels and sections of the name 
plates. It is made from heat-treated 
tool steel and is designed to assure 
evenness in stamping. Spring pin 
gauges are provided to permit easy 
positioning of the plates on the type. 

By using an assortment of blank 
spacers, type may be set up to meet 
the requirements of any plate. Type 
is locked into position by a row of 
set screws on one end and one side. 
Base of holder is manufactured with 
four holes for screwing onto the bed 
of press. 

A ground tool steel striking block 
is supplied either in flat style for 
screwing into plate on the throat of 
the press, or with a shank to fit into 
the press throat. 


Stock Tank Heater 


Johnson Gas Appliance Co., 597 “E” 
Ave. N.W., Cedar Rapids, Iowa. 


Model: Johnson Water Warmer. 


Application: Keeps stock tank water 
at proper temperature for beef and 
dairy herds. 

Description: Featuring simplified 
wiring and controls, and an improved 
housing for easier lighting, the heater 
may be installed in galvanized or . 
wood tanks. 

It keeps tanks open at 40° below 
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e DOMESTIC TANKS 
e STORAGE TANKS 


of McNamar tanks . 





Order yours now! 


McNamar Tanks are 
available NOW.... 


We don’t know how long our present supply will hold 
out . . . we have plenty of steel for the immediate 
future, but with strikes and the war scare, it would be 
wise to anticipate your needs so you won't get caught 
short. Of course, you can always depend on the quality 
that’s one thing that you 
never get caught short on. You can get McNamar 
tanks in sizes from 115 gal. to 30,000 and larger... 





e FUEL TANKS 
e TRUCK TANKS 








McNamar Boiler & Tank Co. 


PLANT NO, 2 — BOX 868, TULSA, OKLA, 


AUGUST — 1950 


, 
e 





PLANT NO.2 — BOX 206, E, ST. LOUIS, Itt. 
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Johnson stock tank heater. 


zero. Automatic controls adjustable 
for water temperatures of 35 to 55°F. 

Burner is rated at 10,000 Btu’s 
per hour. 


Tool Kit 


Gas Kit Co., 14 Griswold St., Glas- 
tonbury, Conn. 

Model: Gas-Kit for LP-Gas. 

Application: Designed for servicing 
of space heaters, water heaters, gas 





Gas-Kit Co. tool kit. 





ranges and other standard gas equip- 
ment. 

Description: Aimed to keep tool in- 
ventory low, reduce tool loss and 
breakage, and reduce service costs, 
the Gas-Kit, weighing less than 1% 
lbs., is a small, compact unit. 

It includes a complete range of 
slow-taper reamers, high speed drill 
set, a set of assorted files, a thermo- 
stat by-pass adjustment tool develop- 
ed by Gas Kit Co., pin vise to hold all 
reamers and drills, slot cleaners, gas 
cock grease in silver-dollar size con- 
tainer, chip and seat cleaning brush 
—all incorporated in a small, heavy- 
duty tool container. Extra space is 
provided in container to carry spuds. 


Company states replacement of 
tools are, available with immediate 
delivery. 





Brown & Bigelow cigarette lighter. 


Desk Lighter 


Brown & Bigelow, St. Paul 4, Minn. 

Model: Redi-Flame. 

Description: This desk-size lighter 
burns LP-Gas from a self-contained 
cartridge which will provide approx- 
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riding 
with every shipment of SINCLAIR LP-GASES. He's known as HIDDEN 
INGREDIENT—and covers such important things as INTEGRITY, REPU- 
TATION, RESPONSIBILITY, PERFORMANCE, and REAL SERVICE. 


Yoo tan‘t see this passenger—but he's there none the less . . . 


That's why Distributors like to do business with SINCLAIR... year after 
year. For SINCLAIR is exclusively a wholesaler of LP-Gas . . . never 


competes with any of its customers. 





Piet ate 


SINCLAIR OIL & GAS COMPANY 
LIQUEFIED PETROLEUM GAS DIVISION °¢ SINCLAIR BUILDING, TULSA, OKLA. 
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imately 2700 lights—an estimated 6- 
month supply. 

The elimination of wicks and re- 
filling with liquid fluids is featured. 
The lighter produces a jet-like flame 
at the press of an actuating lever. 
The flame continues to burn as long 
as the lever is held; when the pres- 
sure is: released, the flame is extin- 
guished automatically. 

Built-in safety is assured by the 
fact that the lighter is constructed 
to withstand at least 10 times the 
contained gas pressure. 

The company plans to market soon 
a pocket-size lighter of similar type. 





Mutual blow torch. 


LP-Gas Blow Torch 


Mutual Liquid Gas & Equipment 
Co., Inc., 3600 W. Imperial Highway, 
Inglewood, Calif. 


Model: B-91. 


Application: For use in home, shop 
or field work for light brazing, pre- 
heating, hobby-shop, tinners, plumb- 
ers, etc. 

Description: This completely port- 
able torch is a combination fuel con- 
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tainer and torch. Independent of other 
fuel supply, it will do the work of 
any light brazing or heating torch 
and is useful for jobs where larger 
fuel tanks or connecting hoses would 
hamper workmen. 

The fuel container, a deep-drawn, 
ICC cylinder with fusable plug, can 
be filled by any LP-Gas dealer by 
weight or volume. Handle and burner 
tip can be removed quickly for as- 
sembly or refill. This allows workmen 
to have plentiful supply of gas cylin- 
ders on hand at all times. 

Cylinder has fill and vapor valve 
and liquid level gauge (10% valve). 
Markings are stamped in head. The 
light-weight cylinder cannot be over- 
filled and will not tip over easily. 

The torch tip may be transferred 
from tank valve to end of hose for 
use in extremely tight places or where 
both hands are needed. 


Water Heater 
A..O. Smith Corp., Kankakee, Il. 


Model: 1950 Permaglas Line. 

Description: The 20-, 30-, and 45- 
gal. sizes of the Permaglas models 
now have the glass-lined:“Heetwall” 
replacing the customary center flue 
with a flat exhaust column at the rear 
of the tank. The Heetwall affords 
38% greater heating area in addition 
to faster and more effective heat 
transfer. All hot gases are confined 
in a thin sheet directly against heat- 
absorbing surfaces at the bottom and 
rear of the tank. 

Much finer control of temperature 
eliminates wasteful over - heating. 
Faster recovering and increased in- 
put are made possible by the Heet- 
wall design. A rear-mounted draft 
hood saves as much as 18 in. head- . 
room. 

In addition to the glass-lined steel 
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Here under one roof will be assembled a dis- 
play of the finest appliances, machinery and 
methods. Here the keenest minds will dis- 
cuss outstanding problems confronting you 
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an Industry is as 


smart as tts personnel! 


When the competitive chips are down, it’s the Industry 
with the smartest personnel that holds the winning hand. 
The smartest personnel is the best informed personnel. 

Make sure your personnel is fully informed on the 
newest techniques and developments, newest methods 
and appliances, newest processes and equipment. 


A.G.A. Convention and Exhibit 
Athudic Ci 


OCT. 2-6 


THE GAS INDUSTRY'S MID-CENTURY PAGEANT OF PROGRESS 


in the face of the Industry’s greatest expan- 
sion program. Here is the Gas Industry in all 
its might and glory—a source of inspiration, 
an education for all. 


Gas Appuiance Manuracturers Association, INC. 
























A. O. Smith water heater. 


tank, the inner Heetwall surface itself 
and the new cluster burner also are 
glass-coated for further protection 
against rust and corrosion. 





Bastian-Blessing multivalve outfit. 


Multivalve Outfit 


Bastian-Blessing Co., 4201 W. Pe- 
terson Ave., Chicago. 


Model: Rego No. 2593 Multivalve. 


Description: The new outfit consists 
of multivalve, low pressure regulator, 
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safety relief valve, pigtail, and ex- 
pansion coil. 

The valve, listed by Underwriters’ 
Laboratories, features a fast filling 
rate and filling and _ evacuating 
through a single %-in. dip pipe. 


Temco clothes dryer. 


Clothes Dryer 


Temco, Inc., Nashville, Tenn. 


Model:- Temco Automatic Gas 
Clothes Dryer. 
Description: Featuring a_ single 


control, the “Sun Dial,” guesswork 
involved in setting a timer is elim- 
inated. A sensitive element within the 
machine detects when clothes are al- 
most ready, and an economizer switch 
turns off the heat while permitting 
the tub to revolve five minutes long- 
er, thus finishing the cycle with 
stored heat and bringing the clothes 
to a temperature comfortable for the 
hands. 

A reversible lint trap has also been 
developed which permits either the 
venting of moist air to the outside or 
the conventional method whereby dis- 
charge is made into the laundry area. 

An inspection door is located in 
the top through which the pilot may 
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) & You'll increase your load... 


When you sell these... 


New Duo-Therm Mayfair Gas heaters 


@ Radiant Front Models 


—visible fire, glass and 
metal guard, chrome 
trimmed. Choice of 
21,000 or 30,000 BTU 


inputs. 


Here’s a line of gas heaters that have 
style with a capital “‘S’’. Plus exclusive 
features that spell complete heating 
comfort and minimum service prob- 
lems. Prices? Shaved to the bone! 


And Duo-Therm’s exclusive Equa- 
flame Burner gives a clean, uniform 
flame at every port at all stages of fire 
from low to high. 


Fully vented, too! Exclusive Flexible 
Draft Diverter can easily be rotated 


P.S. See the spectacular Duo- 
Therm “period” furniture gas 
consoles. Sensational sellers 
in ’49. Choice of capacities for 


Duo iit ERM The new standard in LP gas home heaters 


Louvered Front Models > 
Clean, uncluttered lines 
and superb Sunglow 
finish. Choice of 21,000 
or 30,000 BTU inputs. 


AGA Approved! 


3 to 5 rooms. Power-Air 
Blower, All-in-One Control 
and either electrical or mechan- 
ical thermostat optional. 






for either vertical or horizontal flue 
vent connection. 


Revolutionary All-in-One Control 
—standard equipment. Includes fully 
automatic safety shut-off, pressure 
regulator, big filter, and control dial 
with protective catch. 


Why postpone these certain profits? 
Call your Duo-Therm distributor this 
week. Or, if you prefer to write, our 
address is below. 





Our sales policy? No private label heaters. Discounts as generous as you'll find anywhere. 


Duo-Therm Division of Motor Wheel Corporation ¢ Lansing 3, Michigan 
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Duo-Therm is a registered trade mark of the Motor Wheel Corp., Copyright 1950 
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be lighted and necessary valve ad- 
justments made. The door swings up 
and out of the opening. 

The dryer requires only 15,000 Btu 
per hour and uses a vacuum drying 
process that permits utilization of all 
heat developed. An average load may 
be fluff-dried in 35 to 40 minutes. 


Gas Detector 


Davis Emergency Equipment Co., 
Inc., 45 Halleck St., Newark, N. J. 

Model: Davis Vapotester M-1. 

Application: For use in determin- 
ing (1) gas-free condition of en- 
closed vessels or manholes; (2) 
presence of combustible gas or vapor 
in storage areas or wherever such 
gases or vapors could exist; (3) 
sources of leaks causing hazardous 
atmosphere. 

Description: The Vapotester oper- 
ates on the principle of the “Wheat- 
stone Bridge.” Two legs of the bridge 
are identical, interchangeable _fila- 
ments. The analyzing filament is ex- 
posed to gas or vapor sample. The 
reference filament is sealed in air. 





Davis gas detector. 








The other two legs of the bridge are 
fixed resistors. 

The gas or vapor, burning on the 
analyzing filament, increases its re- 
sistance, causing a flow of current 
through the meter. The meter is 
calibrated in percent of lower ex- 
plosive limit. 

Indicator size is 4%x3%x7% in. 
Weight: 6% lbs. 





Whitehead table top water heater. 


Table Top Water Heater 


Jud Whitehead Co., 4111 Broad- 
way, Oakland, Calif. 

Model: Table Top. 

Description: Completely automatic 
and with a 10-year guarantee, the 
water heater provides 4 sq. ft. of 
extra counter space. It has two elec- 
tric outlets to accommodate toaster, 
mixer, clock, waffle iron, or percola- 
tor. 

Finished in white enamel, the water 
heater is available in 20-, 30-, and 40- 
gal. sizes. 
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New Data Plate Developed 
For Trageser Cylinders 


A copper-clad steel ICC data plate 
designed to retain lettering with life- 
long clarity has been produced by 
Trageser Copper Works, Maspeth, 
Long Island, N.Y. The “Lifemark” 





cylinder plate letters are deeply, 
heavily, and sharply impressed 
through the copper into the steel. 
Owing to the free flowing nature 
of copper under pressure, it complete- 
ly covers the impressions and there 
is no penetration of the copper or 
exposure of the steel. The plate is 


securely brazed to the head of the- 


cylinder on all sides with no possi- 
bility of water seeping under the 
plate. It is surrounded by a protec- 
tive molding formed in the top of the 
cylinder when the top is formed; 
thus, the data plate is protected 
against bruising or any danger of 
being knocked off in handling. 

The surface exposed to air is of 
pure copper and therefore immune to 
corrosion; heat is controlled in braz- 
ing so that there is no harmful warp- 
ing. The plate conforms precisely to 
the curvature of the cylinder head. 
No painting of the data plate is re- 
quired. 
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Control Devices Catalog 


“Industrial Control Devices’ for 
temperature, flow, pressure, liquid 
level, and humidity has just been pub- 
lished by the Minneapolis-Honeywell 
Regulator Co. as Catalog 8303. This 
64-page catalog presents over 100 dif- 
ferent models of non-indicating elec- 
tric, electronic, and pneumatic con- 
trollers that have innumerable uses in 
industrial applications. 

For the first time a number of im- 
portant additions to the previous line 
are shown. These include electronic 
temperature controllers, self-contained 
electric temperature controllers, and 
pneumatic insertion-type temperature 
controllers. 

Also described are magnetic start- 
ers and contactors, heavy-duty pneu- 
matic positioning motors, pneumatic 
automatic reset relays, and electric 
step controllers. 

Copies may be obtained from the 
Industrial Div., Minneapolis - Honey- 
well Regulator Co., Wayne & Wind- 
rim Aves., Philadelphia 44, Pa. 


Heater Catalog 


The Ohio Foundry & Manufactur- 
ing Co., of Steubenville, Ohio, has is- 
sued a new “Brilliant Fire” gas 
heater catalog, No. 50. The volume 
is extensively illustrated and gives 
complete listing of the entire line and 
includes specifications and full di- 
mensional data on each heater model. 

Many new models, features, and 
finishes have been introduced in this 
catalog. It may be obtained from 
Ohio Foundry at the above address. 


Pipeline Booklet 


An elaborate booklet with more 
than 100 photographs of pipeline in- 
stallations has just been issued by 
the. Nordstrom Valve Division of 
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Rockwell Manufacturing Co., con- 
taining factual data pertaining to 
pipeline mileage. Three double-page, 
multicolored maps show the principal 
gas, crude oil, and products pipelines. 

Also shown are different designs of 
Nordstrom valves used in pipeline 
service with tables of sizes, pressure 
ratings, and end-to-end dimensions. 

Copies of this booklet, Bulletin No. 
V-210, may be had from Rockwell at 
400 N. Lexington Ave., Pittsburgh 8, 
Pa. 


Farm Papers Will Carry 
LP-Gas Advertising 


The National LP-Gas Promotional 
Program, providing for the expendi- 
ture of from half a million to a mil- 
lion dollars, was officially launched in 
consumer publications with appear- 
ance in the July Country Gentleman 
of the display space devoted to the 
story of the virtues of LP-Gas be- 
yond the city mains. 

Altogether, 46 publications are in- 
cluded in the list which will carry 
the butane-propane message to a 
public that lives almost exclusively 
in rural areas. Most of the papers 
are strictly farm journals. 

The purpose back of the huge pro- 
gram is to acquaint rural residents 
with the uses of LP-Gas for fuel for 
the four big jobs of cooking, water 
heating, house heating, and refrig- 
eration so as to more widely pub- 
licize the fuel and lead to increased 
sales by dealers of gas and appli- 
ances. 

The program is sponsored by the 
Liquefied Petroleum Gas Assn., the 
Gas Appliance Manufacturers Assn., 
and the Natural Gasoline Assn. of 
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America and is supported by volun- 
tary contributions from producers of 
fuel, manufacturers of appliances 
and equipment, and dealers and dis- 
tributors all over the United States, 

As every dealer will desire to know 
the names of the consumer publica- 
tions which will carry this publicity, 
a list of them is added here. Most of 
the ads will appear in the August or 
September issues of the following 
papers and magazines: 

Agricultural Readers’ Digest, American 
Home, Arizona Farmer, Arkansas Farmer, 
Better Farming Methods, Better Homes & 
Gardens, California Farmer, Capper’s Farmer, 
Colorado Rancher & Farmer, Country Gen- 
tleman. 

Dakota Farmer, Farm & Ranch with South- 
ern Agriculturist, Farm Journal, The Farmer, 
Farmer-Stockman, Grit, Household, Idaho 
Farmer, Indiana Farmers’ Guide, Kansas 
Farmer. 

Kentucky Farmer, Michigan Farmer, Mis- 
souri Ruralist, Montana Farmer & Stockman, 
National County Agent & Vo-Ag Teacher, 
Nebraska Farmer, New England Homestead, 
Ohio Farmer, Oregon Farmer, Pathfinder, 
Pennsylvania Farmer. 

Prairie Farmer, Progressive Farmer, Resort 
Management, Restaurant Equipment Dealer, 
Rural New Yorker, Southern Planter, Suc- 
cessful Farming, Tourist Court Journal, Utah 
Farmer, Wallace’s Farmer & Iowa Home- 
stead, Washington Farmer, Western Farm 
Life, Wisconsin Agriculturist & Farmer. 


Servel Denies Charges 


Of Price-Fixing 


Servel, Inc., and 12 Servel distribu- 
tors, were indicted by a Federal 
grand jury in June on charges of 
price-fixing and maintaining a mo- 
nopoly. 

In New York, Louis Ruthenburg, 
Servel‘board chairman, answering the 
charges, said that “It has never been 
Servel’s policy to fix prices to the 
public and Servel has never been a 
party to any such action as alleged 
in the indictment.” 
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Select the model that you need 
from these STAMPINGS HOUSINGS ... THE COMPLETE LINE 


Complete unit with 
hood, post and base 
form. The post con- 
nects to the foot 
which is anchored in 
the concrete. 


Complete unit con- 
sists of hood, post 
and foot. Reusable 
metal form (DIF) 
recommended for 
pouring base. 


Complete unit with 
hood, post and pre- 
fabricated base. 
Ready to install im- 
mediately. Easy to 
set up. 


Complete hood and 
bracket unit for at- 
taching directly to 
wall of building. 
Holes adapted to all 
siding widths. 


THE M-2-PB 


CAST ALUMINUM HOUSING 
This hood is heavy aluminum, 
permanent mold cast. Maxi- 
mum coverage on all regulator 
outfits. Fits snugly, y 
ates with adequa 
Your name can b 
as shown. Com 


Consists of a hood, 
hinge-mounted on brack- 
et. Attaches directly to 
wall. Simpl install, 
easy to service. 


Consists of hood, post 


base. 
Cylinde 
for fast servicing. Easy, 
fast to set up. 


Heavy gauge steel with baked 
enamel, grey nde: 
to rasist rust. Brass pin hinge. 


Eastern Office at 
522—5th Ave. 
New York 
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THE TRADE 





Samuel Klein, founder of the pres- 
ent Caloric Stove Corp., Philadelphia, 
died at his home in Elkins Park, Pa., 
May 22. Mr. Klein was in his 95th 
year. 

Born in Germany in 1855, he came 
to this country in 1882 and started 
his stove business in 1890. He was 
active in the management of the 
company until about nine years ago, 
watching it grow from the original 
enterprise to a nationally known 
manufacturer of “Ultramatic” Calor- 
ic gas ranges with warehouses lo- 


cated at 41 points throughout the 
country. 

Engaged in the management of 
the business today are Mr. Klein’s 
five sons: Nathan, Gustav, Julius, 
Harry W. and Meyer. 


South Dakota Firm Buys 
37 R.R. Cars of Storage Tanks 
Indication of the trend toward 


broadening use of LP-Gas and greater 
at-home gas storage is the recent 





Riding the caboose leaving the Butler Manufacturing Co. with part of the trainload 

shipment of “Blue Belle” systems are (left to right): Charles Boden, Town & Country 

Gas Co.; Arthur Brown, Russ Gasal and Jim Harmon, of Butler; Bob Houghton and 
Fred Aeilts, Marvelgas dealers. 
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record-breaking 37-car shipment of 
home gas systems to one distributor 
by the Butler Manufacturing Co., of 
Kansas City, Mo. 

“Home and farm use of LP-Gas 
continues to grow rapidly,” Russ 
Gasal, sales manager of Butler’s LP- 
Gas equipment division, says, “yet 
the market has hardly been scratched 
to date.” 

Purchaser of this shipment was 
Town and Country Gas Co., Sioux 
Falls, S.D., distributors of “Marvel- 
gas,” in a six-state area in the North 
Central section. “This company is 
fully aware of the strong trend to 
heavy gas use which requires bulk 
storage systems,” Mr. Gasal contin- 
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In this proving room the accuracy of every Sprague 
meter is verified. Temperature and humidity are main- 
tained within narrow limits. Insert: President F. Leslie 
Fairchild broadcasts company message regarding Sprague 
Meter Co. at its half-century celebration in June. 










ued. “I believe many other distribu- 
tors could well cash in on this broad- 
ening demand for the modern con- 
venience of LP-Gas.” 

Reason for this spring trainload of 
Butler systems is that the Marvel- 
gas people are capitalizing on farm 
tractor use of LP-Gas, and this was 
the initial stock-up on systems in 
preparation for an extensive summer 
campaign on tractor conversions, ac- 
cording to Mr. Gasal. 


To provide both immediate deliv- 
ery and complete repair service for 
customers throughout the middle and 
southwestern sections of the country, 
the Sprague Meter Co., of Bridge- 


137 





ready to make 


for 


Provides better 


heat control . . . better heat distri- 


A Complete Line of Vented Heaters 


Premier enters the vented gas heater field with four beautiful, new 
heaters from 15,000 B.T.U. to 40,000 B.T.U. 

sales for you. Feature the complete line and you'll 

profit with PREMIER. Finished in brown porce- 


lain enamel with chrome trim. Standard 


equipment includes constant burn- 


ing manual pilot. 


Sell two PREMIER heaters 


each installation. 
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Premier 
Since 1912 
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port, Conn., manufacturers of gas 
meters and regulators, has replaced 
warehouses in Houston, Texas, and 
Davenport, Iowa, with up-to-the- 
minute storage and repair facilities, 

Containing over 5000 sq. ft. of 
storage space besides the office and 
warehouse departments, the new 
Houston warehouse at 1107 Hutchins 
St. will serve customers in Texas, 
Oklahoma, Mississippi, Louisiana, 
Arkansas, and Kansas. 

A second and much larger struc- 







The Sprague plant, Davenport, Iowa 


ture in Davenport is located at 936 
Rolff St. (See photograph.) This 
warehouse contains 10,000 sq. ft. of 
storage room. 

North and South Dakota, Montana, 
Nebraska, Kansas, Minnesota, Iowa, 
Missouri, Wisconsin, northern Illi- 
nois, and Oklahoma will be serviced 
by the Davenport installation. As in 
the Houston warehouse, repair parts 
will also be stored. 

The company is observing its 50th 
anniversary in business this year. 

More than 2000 employes and 
their families attended an open house 
party sponsored by the Sprague 
Meter Co., Bridgeport, Conn., June 
26, held as part of the firm’s 50th 
anniversary celebration. Civic, indus- 
trial, educational leaders from the 
surrounding area, editors of various 
technical journals and _ representa- 
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GARLAN 


Heavy Duty Ranges . Restaurant Ranges + Dinette Ronges + Broilers + Deep Fat Fryers 
T g Ovens + Griddles + Counter Griddles : 


PRODUCTS OF DETROIT-MICHIGAN STOVE CO., DETROIT 31, MICHIGAN 


REG, U.S. PAT. OFF. 
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Shown Are Only a Few 
of Many Basic Models 


Garland leadership . . . proved again by the great 
voriety of basic units and the hundreds of possible 
adaptations available! And that selection is the 
primary answer to greater efficiency, and greater 
economy in your cooking! 

Whatever your food volume, whatever your 
food problem . . . you can do a faster, better cook- 
ing job with a Garland! For one of the many 
Garland ranges—or range adaptations—is cer- 
tain to fill your individual needs. 

And whatever Garland you select, you'll find 
the many exclusive Garland features mean better, 
more dependable performance. Yes, Garland is 
leader in sales because Garland is leader in value! 

So put Garland out front. You'll find it pays to 
push the leader! 

All Gorland units ore available in Stainless Steel and 
equipped for use with manufactured, natural or L-P gases! 
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Liquefied Petroleum Gas 


Cities Service Oil Co. 


A DEPENDABLE SOURCE 
UNIFORM PRODUCTS 
A CAPABLE SUPPLIER 
TWENTY YEARS' EXPERIENCE 


IN LP GAS ALSO 
CITIES SERVICE 
MEANS 
GOOD SERVICE 


CITIES SERVICE 
OIL Co. 
(Del.) 


BARTLESVILLE, OKLA. 
CHICAGO, ILL. 


Other Sales Offices 
Kansas City 
Toronto 


Cleveland 
St.Paul 








tives from many utilities throughout 
the United States also attended the 
affair. 

Held at the main plant in Bridge- 
port, the anniversary program in- 
cluded a tour of the plant, an out- 
door luncheon, and _ contests for 
adults and children for which more 
than 50 prizes were awarded. 

Speaking in an on-the-spot radio 
program from the company grounds 
were F. Leslie Fairchild, president 
of the firm; Elmer H. Werthman, 
vice president; Edith L. Ballou, su- 
pervisor of sales; and H. Ward 
Cheeseman, senior salesman, who has 
the largest employe service record. 
May Bradshaw Hayes, New England 
radio commentator, conducted the 
interviews. 

Featured during the plant tour 
was the demonstration of highly 
specialized machines made for the 
producing of Sprague meters. One of 
the largest producers of gas meters 
and regulators in the United States, 
the Sprague Meter Co. was founded 
in Bridgeport 50 years ago by Henry 
H. Sprague. 


Certificate of Merit was won by 


Payne Furnace Division, Affiliated 
Gas Equipment, Inc., in the 1950 
nation-wide “building products liter- 
ature competition” conducted jointly 
by The American Institute of Archi- 
tects and The Producers’ Council, 
Ine. 

The award was presented by Less- 
ing W. Williams, chairman, Jury of 
Awards, A.I.A., at the annual spring 
meeting of the Producers’ Council at 
the Mayflower Hotel, Washington, 
D. C. It was accepted by C. F. Cush- 
ing, director of sales, Payne Furnace 
Division. 

The publication on which the award. 
to Payne Furnace was made is ti- 
tled: “Payneheat Gas Fired Warm 
Air Heating and Zone Conditioning.” 
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WELDIT DISPLAY UNIT IS 
A PROVEN PROFIT MAKER 


Dealers are producing greater profits with the New 
Weldit Display Unit. ; 

This attractive, multi-colored counter or wall dis- 
play unit will increase your torch sales. Order yours 
today. Weldit Display Unit comes complete with 
the following Weldit Torches: 

(1) C-48-P. Weldit Full Weldimatic Trigger Control 
Torch. (L-P gas and atmospheric air.) Adjustable 
vilot light, needle valve adjustment. For heating, 
soldering and yes, even chicken singeing. 

(1) C-48-WP. Weldit Torch. Same as above, only 
non-automatic. 

(1) No. 484 Large Burner L-P. 

(1) C-48-B. Weldimatic Torch with No. 470 Burner. 
Uses propane gas and atmospheric air, provides 
flame 3” wide at 35 lbs. pressure for paint removal 
from wood or metal. A hot sales number. 

(1) No. 4826-D. Safety Check Tank Connection. 
Shuts off gas flow if hose becomes ruptured or 
disconnected when tank is open. 12 ft. of Hose 
included with unit. : 

Each of the above items can be replaced — just 
reorder by number on the torch. 

Remember, all Weldit 1-P Torches are designed to 
operate at ful! tank pressure adiusted at torch valve 
(no regulator is ded). Each Weldit Torch is 
equipped with a filter device that eliminates foreign 
matter. 

Cash in on this plan. Order your self-merchandis- 
ing display board unit today at this special price— 


$35.00, retails for — 
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SINCE 19138 


994 0AKMAN BLVD DETROIT 6, MICH 






Research activities of the Ameri- 
can Radiator & Standard Sanitary 
Corp. will be accelerated following 
consolidation of the heating and 
plumbing laboratories in new quar- 
ters in Louisville, Ky., according to 
John C. Reed, manager if the re- 
search department of American- 
Standard. 

The move will give the study of 
heating problems a greater versatil- 
ity, he said. Heating research has 
heretofore been carried on in a lab- 
oratory at Yonkers, N. Y. This lab- 
oratory and its key personnel will be 
moved to Louisville. 

Both laboratories will be located in 
a 5-story building now housing an 
American-Standard branch office. 


Temco, Inc., Nashville, Tenn., has 
announced the appointment of E. J. 
Albright as its space heater and floor 
furnace sales representative in Louis- 
iana, Mississippi, Arkansas, western 
Kentucky, and western Tennessee, 
according to Frank Drake, sales man- 
ager. Mr. Albright succeeds William 
Miller, who recently resigned. 

Formerly with Quad Stove Co. and 
Dearborn Stove Co., Mr. Albright 
has sold gas-fired space heating 
equipment throughout the South for 
many years. 

The company also announced the 
appointment of the Straus-Frank Co., 
of Houston, as distributor of the 
Temco gas floor furnace. 


H. C. Gurney, sales manager of 
the Janitrol domestic-commercial di- 
vision, Surface Combustion Corp., 
has announced the appointment of 
Haroid E. Pryor as sales representa- 
tive in the Dayton, Ohio, territory. 

Mr. Pryor will assume duties of 
selling the complete line of Janitrol 
| products in close association with 
F. S. Hamer, district manager. 
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Ptumphrey GAS UNIT HEATERS 
are ECONOMICAL + QUIET « DEPENDABLE 
Humphrey Unit Heaters combine all the features 
that add up to easy-to-make sales and satisfied cus- 
tomers... comfort, economy and styling that har- 
monizes with any surroundings. When you sell 
Humphrey, you sell with the kind of assurance 
that is backed by over 50 years of experience in 
designing and building highest quality gas heating 
equipment. 


GENERAL GAS LIGHT COMPANY 


KALAMAZOO, MICHIGAN 
23 Warren Street, New York City © 2nd Unit Santa Fe Building, Dallas © 225 Eleventh Street, San Francisco 
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e 
COMPLETELY 
AUTOMATIC 


FIBERGLAS 
INSULATED 
e 


ECONOMICAL | 
| OPERATION - 
se | rs Fo 


LONG LIFE / 


| 


Yes . . . and it’s that Security Quality that has made 
so many water heater prospects SECURITY owners! 
Finest materials and skilled workmanship mean depend- 
able performance. These big AVY DUTY heaters are 
smartly styled. And thousands of owners are amazed at 
their efficiency, economy and long life. 

Built to burn ALL GASES. Now is the time to as- 
sure yourself a steady ... and satisfied ... flow of 
customers. Build your sales on SECURITY ... 


profit! 
CO . 











and 


SECURITY MFG. 
1630 48 Oakland Ave., Kansas City 3, Mo. 


SECURITY 
HEAVY-DUTY 
WATER 
HEATERS . 























In order to speed up service to 
fabricators, distributors and dealers 
in the Midwest, a new Weatherhead 
warehouse has been established at 
Kansas City, Mo. In addition to a 
complete line of 20, 40, 60 and 100 
Ib. cylinders, the warehouse will stock 
LP-Gas valves, regulators and other 
necessary equipment for both tank 
and bottled gas installations, includ- 
ing “packaged” systems. A. P. (Bud) 
LaBarge, sales representative for The 
Weatherhead Co. in that area, is in 
charge. 

The Weatherhead Co. has two other 
warehouses in operation, one in Dal- 
las, Texas and another in Atlanta, 
Georgia. 

Another warehouse has also been 
established in the Minneapolis area 
which will also handle LP-Gas equip- 
ment. It is located at West 35th St. 
and Highway 100 South, St. Louis 
Park, Minn. 

A. J. Tirpak, sales representative 
for Weatherhead in the Minneapolis 
area, is in charge. 











Fisher Governor Co., recently held 
a three-day international sales meet- 
ing at its home office and factory in 
Marshalltown, Iowa. One hundred 
twenty-five representatives, sales en- 
gineers and their wives from the 
Fisher offices throughout the United 
States, Canada and Mexico were in 
attendance as guests of the com- 
pany. 

The year 1950 marks Fisher Gov- 
ernor’s 70th anniversary. 


McCabe-Powers Auto Body Co., St. 
Louis manufacturer of truck bodies 
and equipment for the gas field, has 
purchased the American Coach & 
Body Co., Cleveland, one of the oldest 
and largest manufacturers of auto- 
motive equipment for public utilities. 
The announcement was made jointly 
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NOW READY / 


12 DIFFERENT BOOKLETS 


A Collection of the Best Articles from 
Ten Years of BUTANE-PROPANE News 
Reprinted by Subject in Handy Booklets 


No. | PROBLEMS OF MANAGEMENT 

Establishing Price Schedules — Installation 
Charges and Retail Prices — Figuring Costs — 
Business Records that Pay Off — Good Credit 
Risks — Insurance. 


No. 2. BULK PLANTS 

Building a Bulk Plant for Speed and Safety 
—Accurate Metering—Transfer of LP-Gases— 
Pump Hook-Ups — Engine in Place of Electric 
Motor for Transfer — Measuring Liquid in 
Tanks — Safety Recommendations. 


No. 3 FUEL LOADING AND UN- 
LOADING WITH PUMPS AND 
COMPRESSORS 

Unloading Tank Cars—Tank Truck Installa- 
tions — Bulk Plant Design — Important Installa- 
tion Features — Four Services with One Pump 

— Determining Vapors in Tank Cars — Com- 

pressor Fundamentals. 


No. 4 SERVICING DOMESTIC APPLI- 
ANCES 


General Principles of Gas Utilization — 
Range Servicing — Water Heater, Space Heat- 
ing Servicing — Meters, Regulators and Re- 
lated Pipe Fittings — Gas Refrigeration — Ap- 
pliance Changeovers. 


NO. 5 BULK CONSUMER SYSTEMS 

Regulator Freeze-Ups, Causes and Remedies 
— Regulator Operation — Vaporization — Line 
Testing — Determining Proper Storage — Tank 
Installations —Regulating Pressure—Pipe Lines 
— Testing Procedure. 


No. 6 SELLING 

13 Ways to Win Customers—Small Dealer 
Advertising—Who's Afraid of the REA.—AIli- 
Year Loads—Four Essentials for Profit—Many 
Uses for L?-Gases—Utility-Dealer Cooperation. 


No. 7 COMMERCIAL APPLICATIONS 

Commercial Cooking — Cooking Time and 
Temperature — Selling the Chef — The Tailor 
Needs Gas—Challenge of Commercial Load 
—Key to Profit in Commercial Cooking —Gas 
Heater for Potato Cars. 


BUTANE-PROPANE NEWS 


198 South Alvarado Street 
Los Angeles 4, California 


for Instruction or Reference 








No. 8 INDUSTRIAL APPLICATIONS 

Torches and Furnaces — Flexible Heat Treat- 
ing—The Railroad Load Potential — Fusing 
Plastics — ‘Infra Red" Paint Drying — Silver 
Brazing —-Steam Cleaning—High Pressure 
LP-Gas Lines. 


No. 9 FARM APPLICATIONS 

Dehydration Helps Delivery of Farm @rod- 
ucts — Processing Alfalfa — Mechanical Dehy- 
dration—Drying Peanuts—Drying Rice—Tobac- 
co Curing—Sweet Potato Curing — Dairying — 
Weed Burning — Brooding — Engines. 


No. 10 POULTRY BROODING AND 
INCUBATING 
Market Analysis — Greater Brooder Profits 
with Gas——Our Place in the Turkey Business 
—Economics of Gas Brooding — Hazards Re- 
duced by Vaporizer— Butane Underwrites Tur- 
key Profits. 


No. Il POWER 

ABC's of Butane-Propane for Engine Use — 
Advantages and Disadvantages — Safe Prac- 
tices — Tractor Conversions — Diesel Conver- 
sions — Converted Engines Need Cold Mani- 
folds — Light Plant Conversions — Adapting 
Natural Gas Engines. 


No. 12 TOWN PLANTS 

Isolated Systems — Copper Mains — Central 
Plants—Safe Design and Operation—Serving 
"Fringe" Areas—More Heat for Less Money 
—Selling Beyond Mains—Converting to Pro- 


pane-Air. $540 oid 


of twelve 


Single Copies: Order by number. 
50c per Copy, 10% discount on 
orders for ten or more. 


In California add 3% sales tax. 


Headquarters for LP-Gas 
Information Since 1931 
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Dealers Say 


Helco 50-A 
Is “Oh” 


The Helco 50-A LP-Gas Reg- 
ulator has the “OK” of hun- 
dreds of thousands of suc- 
cessful installations behind it. 
One of the first small reg- 
ulators on the market, it has 
performed satisfactorily year 
after year in every climate— 
at every altitude. 


Many dealers make Helco 
Regulators stock equipment. 


Helco 50-A is a small regulator 
(3% in. long) with large capacity. 
It will handle 50 cu. ft. per hr... 
is most adaptable for trailer or 
marine use. 


SPECIFICATIONS 
U. L. Cap. Rating..... 50 cu. ft. 
Delivery Pressure....... Il in. w.c. 
Inlet Connections....... 4 in. pipe 
Outlet Connections..... ¥% in. pipe 


Helco Products Corp. 


2041 Colorado Ave., Santa Monica, Calif. 

















by John J. Powers, McCabe-Powers 
vice president, and Robert W. Had- 
ley, president of American Coach. 

Although definite plans for absorp- 
tion of American Coach have not 
been completed, it is known that the 
products of both companies will con- 
tinue to be manufactured in both 
companies’ plants. 

The American Coach & Body plant 
at Oakland, Calif., will continue op- 
eration under management of Mc- 
Cabe-Powers. The public utility divi- 
sion of the St. Louis company, with 
the acquisition of American Coach, 
will be known as the “Powers-Ameri- 
can” division of the firm. 


The appoint- 
ment of Richard 
Kiel as_ eastern 
representative of 
Steel Cooperage 
Co. division of 
Industrial Stamp- 
ing & Manufac- 
turing Co., has 
been announced 
by Edward F. 
Lee, vice presi- 
dent and general 
manager. 

Mr. Kiel is 
widely known throughout the LP-Gas | 
industry, having served the propane 
market in the east for approximately 
12 years. His present address is 11 
Wall St., Wellesley, Mass. 


RICHARD KIEL 


Robert Smith, vice president and 
general manager of Compressed Gas 
Cylinders, Inc., Los Angeles manufac- 
turers of acetylene and propane cylin- 
ders, has announced a merger with 
Norris Stamping and Manufacturing 
Co., effective June 19. 

Norris Stamping and Manufactur- 
ing Co. is one of the most widely ex- 
perienced manufacturers of cold 
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THREE MODERN MODELS 


Sell the heater with the name that is famous 
throughout your trade territory for dependable 
heating service. Sell WARM MORNING LP-GAS 
Heaters manufactured by the makers of coal 
heaters of the same name . .. whose sales now 
are well into the second million! 


WARM MORNING LP-GAS Heaters are out- 
standing in every detail . . . in advanced design 
... in appearance ... in operation and in value! 
A.G.A. Approved. Nationally advertised and 
backed by a powerful merchandising program. 


FOR EXTRA PROFITS, get the facts. Write for big, new 
illustrated Catalog today! 


LOCKE STOVE COMPANY 


Dept. G-213—I114 W. Ith St., Kansas City 6, Mo. 


























See te VIKING L-P GAS PUMPS. 


5-10-20-30-55 GPM SIZES 


See the complete new line of 
Viking LP-Gas pumps . . . motorized 
bulk station units, truck mounting 
style and hand drive unit. 


New outstanding features include: 

|. Metallic packing in extra long 
stuffing box, , 

2. New inner bearing on power 
driven units requires no lubrica- 
tion. 

3. Treated head and bracket gas- 
kets. 


Added to these is the revolvable 
casing for handy port location, in- 
tegral thrust bearing and the fa- 
mous Viking ‘gear withia a gear’ 
pumping principle. 


For complete information ask for 
new free bulletin 2303-B today. 


VIKING PUMP CO. 















FIG. 182 
V-BELT DRIVEN 
LP-GAS PUMP 


CEDAR FALLS 


LOWA 








This one non-hardening 


Compound is the answer to 
all your sealing problems. 

















Underwriter’s approved for all 
petroleum liquids and gases, includ- 
ing Butane and Propane; highly 
effective on steam, water and many 
other services. 

Simplifies maintenance and pre- 
vents dangerous leaks in threaded 
and gasketed connections. 

The non-hardening qualities of 
“PLS” allow easy thread dis-as- 
sembly and re-use of gaskets. 
Ideal for underground connections 
and outdoor equipment in all kinds 
of weather. 


Write for generous free test sample. 
Dept. BP8, 1838 Cuyler 
Chicago 13, Mlinois 


PACKINGS AND 
MECHANICAL SEALS 


CRANE PACKING COMPANY 


CHICAGO 








drawn metal products in this country, 
Mr. Smith states, and since the incep- 
tion of Compressed Gas Cylinders, 
Inc., has been the sole supplier of the 
cold drawn steel parts from which 
CGC cylinders are made. 

Norris Stamping and Manufactur- 
ing Co. has been one of the major 
stockholders of Compressed Gas Cyl- 
inders, and as a result of this close 
inter-relationship, and the proximity 
of their plants, the new organization 
is a logical development. The person- 
nel of Compressed Gas Cylinders, 
Inc., will continue as in the past. 

The official name and address of 
the company will be Norris Stamping 
and Manufacturing Co., Compressed 
Gas Cylinders Division, 5215 South 
Boyle Avenue, Los Angeles. 


An automatic gas dryer has been 
added to make a complete line of 
Hamilton gas clothes dryers, it is 
announced by H. G. Evans, vice 
president in charge of sales, Hamil- 
ton Manufacturing Co., Two Rivers, 
Wis. 

The new gas model added to the 
line is a completely automatic 
“matchless ignition” gas dryer. In 
this dryer, the pilot light is ignited 
by a platinum glow coil. 


J. Rose & Co, Inc., has_ been 
awarded the contract to supply mod- 
el No. 4610 “Royal Rose” gas ranges 
for the air-conditioned Childs Garden 
apartments in Floral Park, Long 
Island, it is announced by Jesse Gor- 
don, of the Robert Metrick Co., build- 
er of the new development. 


The Panoma Corp., Amarillo, Tex- 
as, has announced a change of ad- 
dress. Formerly located in the Ama- 
rillo Bldg., the company’s new ad- 
dress is 701 First National Bank 
Bldg. 
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Panoma L-P Gases 
ine YG 


PAY OFF : 


in consumer satisfaction! 











Daily, sales-wise wholesalers make consumers happy. 
They supply Panoma L-P gases .. . uniform in quality and 
free of sulfur, moisture and residue. From gas from our own 
wells Panoma produces top grade butane and propane for shipment 
to wholesalers from North Dakota to Georgia to New Mexico. 
In two modern plants completely equipped with automatic 
control systems we produce pure butane and propane 

WHOLESALE that PAY OFF for YOU through consumer 

ONLY! ; satisfaction. Contact uu TODAY! ° 

































For information write, wire or telephone 


ron 3853 = DANOMA CORPORATION 

























Here's Beauty... 
Here's Performance... 
Here's PROFIT! 








Here's a range that meets the needs 
of THE BIG PERCENTAGE of your 
customers: a moderately priced range | 
oe that will fit both the budget and the 
‘ standards of performance and beauty 
the housewife demands. Selling it is 
easy—and the profit's enough to put 
a gleam in your eye. Write for de- 
tailed catalog and price information 
on the beautiful ENTERPRISE LP Line. 


Phillips Buttorff 


MANUFACTURING COMPANY 
NASHVILLE, TENN. + ESTABLISHED 1858 
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Warren Maritime Corp. has or- 
dered 200 all-welded tank cars from 
the American Car and Foundry Co. 
The cars are of 11,000 gallons ca- 
pacity and are designed for the 
transportation of liquefied petroleum 
gases. 

Delivery is expected to start dur- 
ing the fourth quarter of 1950, with 
construction to take place at ACF’s 
Milton, Pa., plant. 


Promotion of M. W. Elert to as- 
sistant sales manager of Detroit- 
Michigan Stove Co. and the appoint- 
ment of E. C. Barrows to succeed 
him as advertising manager is an- 
nounced by John A. Fry, president. 


J. A. (Jack) Cleverley, of Bartles- 
ville, Okla., has been appointed as- 
sistant general superintendent of the 












“the Dinosaur, with min ao -Sizednogying & 
couldnt measure gp Zorn Century standards = 
DO YOU EM crahnt LP f 

sé meets 





Ow rec Ga Eauip- 
Set mat 





Pe Sonkuertt tt 


REGO L P GAS EQUIPMENT—Rochester Cri- 
terion Gauges—Aeroquip Hose and _— 
Anderson Flare Fittings and 





Copper Tubing — Weco-Trol 
(automatic control)—! C C 
Cylinders. 
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oil production division of Cities Serv- 
ice Oil Co. (Del.), according to an 
announcement by M. J. Kirwan, man- 
ager of the division. 

Mr. Cleverley has been associated 
with Cities Service for a period of 30 
years, during which time he has had 
wide experience in all phases of oil 
field operations. 


Chrysler Corp., DeSoto division, 
Detroit has standardized on Weldit 
W46-F and C-47 torches. 

These torches are manufactured by 
Weldit, Inc., 990 Oakman Blvd., De- 
troit. 


J. M. Floyd, 
who has_ been 
vice president in 
charge of manu- 
facturing for the 
A. O. Smith 
Corp., has been 
named _ executive 
vice president of 
the company, it 
is announced by 
WwW. C. Heath, 
president. 

Mr. Floyd in 
his new position 
will take over 
general operating supervision of the 
company under the general direction 
of the president. 





J. M. FLOYD 


Cities Fuel Corp. Completes 
20,000. LP-Gas Deliveries 


The Cities Fuel Corp., of Fresno, 
Calif., is now celebrating its tenth 
anniversary in the LP-Gas field. Dur- 
ing this time it has grown continu- 
ously, adding new services and new 
area to its field of operations. 

At present the company is most 
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Bulanes 


Producers of high quality 
Liquefied Petroleum Gases Since 1931 
Wholesale Only 


THE CARTER OIL Company 


TULSA, O K LAH OM A 











Ray-Glo Burners last indefinitely 


RAY-GLO, INCORPORATED - SHELBYVILLE, INDIANA 


AUGUST — 1950 





AAY-6 LO y Hops the complete line 


Ray-Glo’s indestructible burner has no move- 
able parts to adjust. No variable controls — 
nothing left to chance. 

Ray-Glo has control valve located in the 
cool zone — will not dry out or leak. 
Ray-Glo has stainless steel burner po 
will not rust or corrode. 


151 











MEXIHOT mches 


Friemds-Sales -Protits 
jr YOU 





The ONLY MEXIHOT 
Barbecue Machine 


Thousands of installations in drug stores, tap 
rooms, roadside stands, cafes and other places 
that serve lunches have brought big repeat busi- 
ness. Low price means quick sale. Write for 


distributorship at once. 
Copyright 1947 


ICKERSO 


Department B-8 


MANUFACTURING CO. 
SPRINGFIELD, MO. 





Wherever 


CONTROL 


is vital 


GENE mea ees 


80) Allen Avenyve Glendafe egy fornia 


Han x fe tlic Pressure, Cemperature 


“> nd Hou Controls 


FACTORY Be seates) Baltimore 5, Birmingham 
3, Boston 16, Buffalo 3, Chicago 5, Cincinnati 
2, Cleveland 15, Dallas 1, Denver 4, Detroit 8, 
Glendale 1, Houston 6, Kansas City 2, Min- 
neapolis 2, Newark 6, New York 17, Philadel- 
phia 23, Pittsburgh 22, St. Lovis 12, San 


Francisco 7, Seattle 1, Tulsa 6 
DISTRIBUTORS IN PRINCIPAL 
CITIES 














active in the sale and transportation 
of butane and propane throughout 
the Western states. In recent years 
the organization has increased its 
transportation facilities on a large 
scale. Complete shipping facilities are 
available and hauling is now done 
over a wide area by both tank car 
and truck-trailer units. 

According to the president of the 
company, W. J. Timmings, Cities Fuel 
delivered its twenty thousandth load 
of LP-Gas in June of this year. An- 
other member of the firm is D. H. 
Seymoure, operations superintendent. 
A qualified engineer, Mr. Seymoure 
is available for plant insurance in- 
spection and other types of service 
for customers of Cities Fuel. Tom 
McGurn is sales manager for the 
company. 


Calor Gas Co. Moves Offices 
To San Francisco From Oakland 


Calor Gas Co. announces the re- 
moval of its main office from Oak- 
land, effective Aug. 1, to the seventh 
floor of the Adam Grant Bldg., lo- 
cated at Bush and Sansome Sts. in 
downtown San Francisco. 

In making the announcement, Ca- 
lor’s president, Robert E. Maloney, 
stated, “The logical move to San 
Francisco was part of Calor’s expan- 
sion program, since geographically 
speaking San Francisco is now the 
hub of the company’s growing or- 
ganization of distributors, which ex- 
tends throughout the Pacific Coast 
and Inter-Mountain region.” 


Gas Fuel Technology Course 
Will Train Men for LP-Gas 


The fall session of the gas fuel 
technology course at Southern Tech- 
nical Institute, Chamblee, Ga., will 
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A.G.A. APPROVED 
Radiant and _ front fully 
vented models. 

20,000 to 60,000 B T.U. sizes. 
Manual or Automatic Controls. 
NEW Silver-Tan finish. 
NEW Seam Welded gas tight 
heating sections. 

Write NOW for complete NEW 
literature on the line that sells. 


Forced air and gravity, Gas Circula- 
tors — Unit Heaters— Panel Heaters — 
Wall Heaters — Radiant Heaters. 


PEERLESS MANUFACTURING CORP, LOUISVILLE 10, KY. 





CLIP THIS AND MAIL TODAY 


if you are not a subscriber to 


BUTANE-PROPANE NEWS 


198 S. Alvarado St., Los Angeles 4, Calif. 


SUBSCRIPTION ORDER 
Enter my subscription to BUTANE- PROPANE 
NEWS to begin with the next issue. 


[] ! year $2.00 [] Check enclosed 
[1] 2 years $3.50 











Standard Rates Apply = uv. s. [] 3 years $5.00 C) Please bill me 
& Possessions, Canada, Mexico, 
Cuba, South and Central Amer- In the U.S. Only 
gag on 1 year 3.00 0 INIIINUUUSALUUUUULLLLLLL ee Yeon View Avceeeventl $8 AHMMiUnnNyiiiniiitniiuiiin 
NAME POSITION 
COMPANY 
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A Compact GAS-KIT 
for the Serviceman 


All the necessary tools for the servicing of 
Standard Gas Appliances 
Metallic Slot Cleaner 


LP-Gas Cock Grease 
Cleaning Brush 


8 Imported Reamers 
4 Assorted Files 
Thermostat By-Pass 


00 16 High Speed 
Four Adjustment Drill Bits 
Pin Vise Heavy Duty Container 


Compact—Lightweight—E ficient 


° 14 Griswold St. 
Gas Kit Co. Glastonbury, Conn. 

















BUILD PROFITABLE 
LPG LOADS 














Deep fat fryers, equipped with Robertshaw Heat 
Controls, save fat, save frying oil, save food and 
insure uniform quality results in frying. Sell Heat 
Control to build profitable LPG loads. 


tn home end industry, EVERYTHING'S UNDER CONTROL 


KLobertahaw 


THERMOSTAT DIVISION 
YOUNGWOOD, PENNSYLVANIA 
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get under way 
Sept. 25 with 
registration. Due 
to the amount of 
work done by 
Fred A. Rives, 
Automatic Gas 
Co. of Columbus, 
Inc., Columbus, 
Ga., and his spe- 
cial advisory 
committee, in- 
terest has 
mounted rapidly 
in the course sponsored by the Lique- 
fied Petroleum Gas Assn. and the In- 
stitute. 

Twelve scholarships have definitely 
been established as a result of an 
appeal made recently to the industry 
and indications are that many more 
will be forthcoming. 

In a statement to the industry, 
Mr. Rives says “ ...I am sure you 
are going to need—18 months from 
now—young men capable of stepping 
into different departments of your 
business, whether it be in the serv- 
ice department, the sales department, 
or manager of one of your branch 
offices. This course is designed to 
train men for those types of jobs.” 

Donors of the scholarships include: 
Georgia LP-Gas Assn. (4); Gas 
Equipment Supply Co., Atlanta, the 
first organization to sponsor stu- 
dents (3); Parlett Gas Co., Waldorf, 
Md.; Automatic Gas Co. of Colum- 
bus; Georgia Automatic Gas Co., 
Atlanta; Georgia Distributors, At- 
lanta; and Economy Gas & Appli- 
ance Co., Montezuma, Ga. 

A minimum of 50 students is the 
goal for the fall term. Developed to 
provide badly needed trained techni- 
cians for the LP-Gas industry, the 
gas fuel technology course is an 18- 
month course open to graduates of © 





FRED RIVES 
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© Installations and Customers’ Liability \ 
© Products © Meter Vehicles © Physical Damage 


Get insurance coverage tailor-made to 
sagen against loss due to all hazards 
or which you as operator, distributor or 
dealer may be liable or assume under 
contract. For free application blank cov- 
ering all questions about the coverage 
you want, write TODAY. No obli 
tion, of course. 













TOUS Fm MO"Cge, ‘ 

~Liauerico Petroveum Gas 

Insurance Underwriters 
AGENCY 





New York Life Bldg. 20 W. %h St. 
Kansas City 6, Mo. Phone: Victer 3563 
Home: 1913 Tauvromee Ave., Kansas City, Kansas 











Phone: Drexel 3331 


ONLY Gas Ranges with 
CENTER-SIMMER Top Burners 








«< 


e 74 
. Free —_ 
=<’ » 


have the 
LOW HEAT CONTROL 
—1200 down to 300 Btu— 


that will out-perform 
Fit-Yaidteeselacela-Melal ies 
ROL CENTER-SIMMER BURNER 


STANDA 





HARPER-WYMAN COMPANY 


‘8562 Vincennes Avenue Chicago 20 Illinois 
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it says LOOK OUT 





@ The accepted standard odorant for 
natural or liquefied petroleum gas — 
gives sure but harmless warning. 


®@ Purified — Moisture-free — PROTECTS 
FIXTURES. Meets all 15 qualifications of 
National Bureau of Standards. 


000 MALLINCKRODT 
CHEMICAL WORKS 


Mallinckrodt St., St. Lovis 7, Mo. 
72 Gold St., New York 8, New York 








HARTWELL 


Has A Complete Line of 
LP-Gas Fittings. 


Write for catalog and price list. 





Hartwell Company 
9035 Venice Blvd. Los Angeles 34, Cal. 
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TUBING 


| types Brass Fittings pee Installation 
hells 
and Aluminum 


Water 
\s and Moterials for. Gos orl 
) lols : 
CREE of All Types and Ma 
The PRICED TO SAVE YOU 


© REAL MONEY! 


ectors Valves 
Al 
Copper 


> LEGGITT! 


UTHWESTERN 
oFrice & WAREHOUSE 
5348 Burleson 
Write {o* San Marcos, Texas 


chal 4 and priced 


s.H. LEGGITT CO. 


MARSHALL » MICHIGAN 











THE 1950 LINE 


Heatbath 


CONVERSION BURNERS 








LPD-30 for Propane Gas © 30,000 B.T.U.'s 


A burner for straight Butane or Propane 
gases for kitchen heating, Capacity up to 


36,000 B.T.U.'s per hour. 
Designed for coal, combination and bunga- 
low ranges. Quickly installed and guaranteed 
fool-proof. 
Few territories open. Write for 
descriptive literature and prices. 
HEATBATH APPLIANCES, INC. 
P. O. Box 78 


Springfield |, Mass. 
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accredited high schools in all parts 
of the country. 

Descriptive booklets may be ob- 
tained by writing to the Southern 
Technical Institute, Chamblee, Ga, 


Southern “Tech” is a unit of the 


Georgia Institute of Technology. 


New Through Tariffs 
Published for LP-Gas Industry 


The railroad carriers have pub- 
lished new through tariffs, effective 
June 19, on LP-Gas movements from 
the Southwest to official territory, 


according to a recent LPGA bulletin. ~ 
The tariffs were published in accord- 7 


ance with the ICC order 
Docket 5623. 

Effective the same date, the car- 
riers also published tariff revisions 
which had the effect of removing the 
freight charge saving to some points 
that was secured through use of com- 
bination rates. Petitions for suspen- 
sion of these latter tariffs, filed by 
several parties, were denied by the 
ICC. 


in I&§S 


Two States Adopt LP-Gas Laws 


House Bill 2514 has been enacted 
as Chapter 425, Laws of 1950, in the 
state of Massachusetts, according to 
the Liquefied Petroleum Gas Assn. 

The law requires that meters for 
measuring LP-Gas in the vapor state 
be sealed by the manufacturer or 
sealer of weights and measures. It 
further authorizes the state director 
of standards to prescribe specifica- 
tions and tolerances. 

In New Jersey, the LPGA Model 
Law (Senate Bill No. 256) has been 
signed by the governor. 

It becomes effective immediately 
with the exception that enforcement 
provisions of the regulation become 
effective Sept. 1, 1950. 
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